
By Randy L. Kaplan
Director of Government Affairs and
Senior Lobbyist

President Obama Signs Flood Bill
into Law.

On March 21, 2014, President Obama
signed the “Homeowner’s Flood Insurance
Affordability Act” into law. This law repeals
FEMA’s authority to increase premium rates
at time of sale or new flood map, and refunds
the excessive premium to those who bought
a property before FEMA warned them of the
rate increase.

The bill limits premium increases to
18% annually on newer properties and
25% for some older ones. Additionally, the
bill adds a small assessment on policies
until everyone is paying full cost for flood
insurance.

Thank you all for responding to the many
Calls-for-Action on this issue and your very
generous support of the REALTORS®
Political Action Committee (RPAC.

Outlook for Mortgage Debt Relief
Renewal Looking Positive

Homeowners seeking mortgage debt for-
giveness have something to look forward to
as Senator RonWyden (D-Oregon), the new
Chairman of the Senate Finance Committee
expects to take up a so-called ìextendersî
package sometime this spring. 

First enacted in 2007 the law carved out a
special exception to the general rule that
when you are relieved of a debt burden by a
creditor, the amount forgiven is treated as

income subject to taxation at ordinary rates.
For qualified homeowners whose mort-

gage debt was reduced or written off by
lenders in connection with loan modifica-
tions and short sales, the relief act said the
forgiven amounts would not be taxable.
However, the carve-out for mortgages was
temporary. Congress was required to extend

it periodically — which it failed to do last
Dec. 31st.

Without reauthorization retroactive to Jan.
1, these tax benefits could disappear and not
be available for transactions this year. 

The outlook for renewal of mortgage for-
giveness debt relief looks more promising
now than it has in recent months. 

This will potentially save a large numbers
of homeowners (close to 100,000 taxpayers
in 2011 benefited) the latest year for which
IRS estimates are available — from hefty tax
bills.

We will keep you posted on any develop-
ments and how you as REALTORS® can
help us get this critical legislation passed.
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REALTORS® Lobbying Efforts Pay Off!
Flood Insurance Victory & Probable Mortgage Debt Relief Coming
Your RPAC Investments at Work

2014
26th Annual
LIBOR 
Education
Conference
& Trade Show

...see page 8 
for details

By Christina DeFalco-Romano, 
Public Relations & Communication
Programs Manager

Purchasing a home is one of the most
important decisions in a person’s life and
deciding on a particular house comes
with many options.   Potential home buy-
ers rely on open houses to help them find
the home of their dreams. During the 5th
Annual REALTOR� LI & Queens Open
House Weekend held on April 5th and
6th, buyers had a greater chance of

doing just that.
Spring is typically a busy season

when it comes to home buying especial-
ly after the extreme weather conditions
that this winter brought. To kick-off the
season, the Open House Weekend was
organized by the Long Island Board of
Realtors� in an effort to unite REAL-
TORS� as they hosted thousands of
open houses, while engaging con-
sumers on the benefits of homeowner-
ship and bringing buyers and sellers
together.  

The weekend offered buyers a stress-
free way to visit homes for sale in differ-
ent neighborhoods where they might

want to live. For sellers, the weekend
provides a high-visibility effort to pro-
mote traffic and drive home sales.

The Open House Weekend was mar-
keted to the public online by way of social
media and banner ads, in print, and on
radio. The Promotion Works! If you
missed out on participating in the spring
Open House Weekend, for the first time
ever, LIBOR will be hosting an additional
Open House Weekend this fall. Stay
tuned for details on LIRealtor.com. 

LIBOR looks forward to supporting all
of their members and is proud to con-
tribute to your success by creating
events that promote homeownership.

DID YOU KNOW... 
The Long Island REALTORS� Federal Credit Union has been 

helping REALTORS� and their families since 1972
Join TODAY • 631-661-4800 x 371 • www.LIRFCU.com

5th Annual REALTOR� LI & Queens
Open House Weekend 
Open Houses Open Doors to
Buying Opportunities!



LIBOR’s Young Professional Network
(YPN) is pleased to announce the 3rd
Annual 20 Under 40 Rising Stars in Real
Estate Awards. 20 Long Island and Queens
real estate professionals 40 years of age or
younger will be chosen for their excellence
in the areas of sales, leadership and com-
munity involvement and have demonstrated
ingenuity, creativity, and leadership in their
careers. Is this you? Is this a colleague of
yours? If yes, visit http://ypn.lirealtor.com/
20-rising-stars-under-40/ to nominate your-
self today!

YPN is an organization that helps young
real estate professionals excel in their
careers by giving them the tools and
encouragement to become successful in
their career. Candidates for this award repre-
sent what the selection committee considers
an overall well-rounded Realtor®. Any
Realtor® member of the Long Island Board
of Realtors® who is 40 years old or
younger on February 29, 2014 is eligible.
Several factors are considered when select-
ing finalists, business success being just
one. Community and professional leader-
ship are also important factors.

The YPN selection committee wants to
ensure they have a diverse group of finalists
in terms of business niches, gender, ethnic
background, and geographic location.
Finally, the committee will look for com-
pelling stories — such as interesting busi-
ness strategies or obstacles overcome.
Applications must be submitted by May 1,
2014. Please note past recipients are not eli-

gible for this award.  
“YPN’s Top 20 Under 40 Rising

Stars award is an amazing platform
to recognize the up and coming gen-
eration in the real estate business.
There are no awards out there that
can compete. Looking at several
factors such as production, commu-
nity involvement, and overcoming
adversity, it really is a diverse
group. I encourage anyone that is
under 40 to apply. Being honored as
one of the Top 20 differentiates you
amongst your peers and is a great
way to promote your commitment
to success in this business.” said LI
YPN’s President Melissa Gomez. 

Honorees will be awarded at the
Top 20 Awards ceremony that will
take place on Wednesday, June 25th
from 7:00pm — 11:00pm at the
Fox Hollow in Woodbury.  All
applicants will be notified of their
status, if they will not be in atten-
dance at the event.  Announcements
will also appear in LIBOR’s sum-
mer publication of the REAL-
TOR® paper.  Any questions or
comments please contact Melissa
Gomez, LI YPN President at 718-
464-5800 ext 126 or melissagomez-
era@gmail.com.

For more information on
LIBOR’s YPN and for how to get
involved please visit http://
ypn.lirealtor.com.

LIBOR’s 3rd Annual 20 Under 40 Rising Stars in
Real Estate Now Accepting Applications

By Tricia Chirco, Marketing and
Communication Director

Housing data for our area indicates that
historically contracted sales activity in the
winter months on Long Island are typically
lower than the other three seasons.  The
cold and snow that winter brings to those
living in the Northeast can put a damper on
the house hunting experience for some,
especially for those would-be buyers that
are not highly motivated to make their
home purchase during that time of year. The
same holds true for sellers who were wait-
ing for the winter to end so they could see
their grass, and list their home during a
more traditional time of year, spring.  This
would explain why available inventory is
also usually at a low point during winter
months on Long Island.

It wasn’t your imagination if you
thought we got more snow than usual, we
did.  In Smithtown for example, weather
reports indicated a total of 64 inches of
snow this winter, compared to the average
snow fall of 36 inches. So it was almost
double what it usually is. The extreme
weather on Long Island naturally affected
pending sales activity, and significantly I
might add. In January, pending sales were
off by 11.7% according to the Multiple
Listing Service of Long Island, Inc.

(MLSLI), and in
February, they were off
by 17.2%. 

These lackluster fig-
ures recently released
by MLSLI for
February come on the
heels of reports that
2013 Long Island real
estate sales activity,
which includes all of
Nassau, Suffolk, and
Queens, was one of the
best ever, with over
35,000 contracted sales
compared to approximately 29,000 in total
for 2012. Joseph E. Mottola, MLSLI CEO
said, “The weather induced lag in the early
months of the year, will result in a ‘catch
up’ flurry with great rates continuing and
more inventory becoming available.  Now
thru August are the heaviest sales moths, as
many seek to move over the summer
months.”

Despite the weather, home prices on the
other hand remained relatively stable this
winter.   Long Island closed median home
price showed year over year gains in both
January and February.  In January 2014 the
closed median for Long Island was
$365,000 and in February 2014 it was
$350.000.  Expect March housing figures

to be released by MLSLI in mid-April.
Coming off of a record year for sales,

sellers who were concerned about their
house values and desirability are now well
aware the market has changed.  As buyers,
you can expect to see the “Gen X” group in
the 34 to 48 year old range to seek to move
up as their family needs have changed.
72% are married and most have children
under 18 living at home.  They may have
delayed the move for awhile but their time
is finally here.

Keep in mind that real estate goes
through cycles. We can expect that when
the weather warms up the market will
return to where it normally is in the spring-
time, but this year, that might just be
delayed a bit.    
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LIBOR Past President Moses Seuram, YPN
President Elect Mark Donnelly and YPN President

Melissa Gomez.
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Go to www.lirealtor.com/realtorpaper
for our online version.

Is it Spring Yet?

Take MLSLI With You on the Go!
Visit http://app.mlsli.com 

to download the  

MLSLI.com new App today!

YPN Rising Stars Class of 2012

YPN Rising Stars Class of 2013
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Hopefully the snow is finished and we
can get back to business FULL time. It
could be that our lack of inventory is the
result of our tough first two months of
the year and of course the coming months
will definitely tell the story. How is it
possible to go so quickly from one chal-
lenging market to another? This is a clear
indication that times-are-a-changing in
our business faster than ever.

Another question — What did you do
education wise during these first two
months of the year to better prepare for
the upcoming market no matter what it is
going to be? And did you get your busi-
ness plan together to help stay on track
for the year?

LIBOR has an amazing array of topics
for you to chose from so that you can
stay focused, informed, motivated, and
ready to handle any situation. Are you
ready to finally get around to getting your
GRI (Graduate Real Estate Institute)
Designation, or the CRS (Certified
Residential Specialist) Designation or
possibly the CIPS Designation? Well it
couldn’t be any easier as these courses are
being offered locally again this year.
Agents rave about the trainers for these
sessions!

I want you to be aware of another
opportunity you have to complete these
courses. The NYS Real Estate Education
Foundation awards scholarships twice a
year to applicants that have been in the
business for at least one year and have had
some transactions. Anybody can apply,
visit nysar.com for more information. 

Do you realize that the LIBOR
Education Conference is two months
away? Thursday, June 5, 2014 is the date.
The Education Committee and staff have
already signed up great presenters and will
be finalizing their program over the next
couple of weeks. Mark your Calendar.

LIBOR’s Open House Weekend was
Saturday and Sunday April 5th and 6th.
With over 400 offices participating, it
was a successful and exciting weekend for
all of us. If you missed out on this Open
House Weekend, we will be having
another Open House Weekend this fall,
watch for details on LIRealtor.com.
Your Public Relations Committee and
staff continue to do an amazing job for
our membership.

Happy spring and a thankfully you are
gone farewell to winter!

LIBOR’s Education
Opportunities
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The Market Momentum campaign
focuses on current real estate market con-
ditions and implications for buyers and
sellers. Previous NAR consumer adver-
tising campaign themes included:
Dreams, Home Ownership Matters, and
What Matters Most.

The newest TV ads, “Make Your
Move” and “Make Your Move —
Extended Pool,” encourage consumers to
stop waiting, start considering, and make

a move by calling a Realtor and visiting
realtor.com. 

In addition to the TV ads, six new
digital ads seek to reassure hesitant
consumers about favorable market con-
ditions. The digital ads will run in uni-
son with the TV ads and will appear
online during high profile program-
ming. Realtors® can view and/or
download the new commercials by vis-
iting realtor.org. 

New NAR Advertising Campaign
Theme – “Market Momentum”

LIBOR leadership attended the Chinese
American Real Estate Association’s
(CAREA) 21st Annual Banquet on
Friday, March 21st at Queens Crossing –
Mudan Banquet Hall in Flushing. LIBOR
participates in this event annually, it is
an honor to have a presence there and
support CAREA in its mission to pro-

mote the social and economic well-being
of associates and to further the profes-
sional image of Chinese-Americans who
are engaged in the field of real estate.
Leadership was also on hand to support
LIBOR Queens Vice President David
Legaz who was inaugurated as 2014-2015
Secretary of CAREA.

LIBOR Attends CAREA Annual Banquet

According to the latest study by the
Journal of the Center for Real Estate
Studies, the level of education obtained
directly correlates to one’s lifetime earning
power. Likewise, earning professional des-
ignations and/or certifications also influ-
ence income potential as does experience. 

The National Association of
Realtors®  conducted a member survey
that looked at the relationship between
post-secondary education and NAR certi-
fications and designations. Here is a brief
synopsis of the findings:

1) Those holding an Associate’s degree
earn about 6% more than those without
any college degree

2) Incomes for Bachelor’s degree recip-
ients are about 12% more

3) Graduate’s degree respondents have
incomes about 23% more than those
without a higher degree

4) Along with formal higher education,
respondents who earned at least one pro-

fessional designation see their income
rise by up to 25%

According to NAR, “CIPS Designees
earn more than twice as much as REAL-
TORS® without the designation.”

See what earning the prestigious
Certified International Property
Specialist Designation can do for you,
view the course calendar at real-
tor.org/global and start increasing your
income potential this year. 

Remember – NAR has many online
global resources including international
cultural guides, free language translation
of listings and more. Be sure to sign up
for The Global View Blog at theglob-
alview.blogs.realtor.org to stay in the
know about news around the world.

Sources:  Journal of the Center for
Real Estate Studies; realtor.org.

For more information, email lstellato@
lirealtor.com

We are pleased to provide ongoing support about the growing
international buying market. Look for this new section in future
issues as we get ready to launch a formal global initiative in 2014.

Our Sights are Set 
on Global

Increase Your Income Up to 25%



There are significant differences in the
buying and selling profiles in different
age groups. An awareness of these can
be most helpful in understanding the
needs of your clients and customers.
NAR released a study which detailed the
key motivating and value factors of each
group and is worthwhile reading.  Here
is a brief summary.

Gen Y...Ages 33 and
younger are the largest share
of buyers at 31% and small-
est share of sellers at 12%.
Three quarters are first time
buyers and 19% live in
urban areas. Neighborhood
influencers?  Quality of area;
convenience to job and commuting costs.
Your biggest value to them is  “helping
them understand the process.”

Gen X...Ages 34 to 48 are the largest
share of sellers at 29% and the second
largest group of buyers.  They are the
highest income group and contain the
largest share of married couples at 72%.
Most have children under 18 living at
home (67%).  Their concerns are neigh-
borhood, job convenience and quality
and convenience of schools. 

Younger Boomers...Ages 49 to 58 com-
prise 21% of recent sellers and 16% of
buyers. Interestingly, one third are single
females or males and 22% purchased a
multi-generational home.  Most common
reasons for this is to deal with children
over 18 moving back into the home at

38%, cost savings (18%) and
health/caretaking of aging parents (15%).
A quarter of them own more than one
home including investment properties and
vacation homes. Sellers did so because of
job relocation or downsizing as well as
finding their neighborhood less desirable.

Older Boomers...Ages 59 to 67 con-
sist of 22% of the sellers
and 14% of the buyers.
Biggest reasons to pur-
chase were to avoid renova-
tions and assorted house-
hold problems. They want
to be near friends, family
and shopping and are con-
cerned about affordability.

Sellers also want to be closer to friends
and family and find their home too large
as they approach retirement.

Finally what’s called the Silent
Generation...Ages 68 to 88 which com-
prise 16% of sellers and 9% of buyers.
They too, purchased a multi-generational
home for reasons similar to Younger
Boomers...older children and aging par-
ents living with them. They seek conve-
nience to family, friends and shopping at
an affordable price. But they also value
neighborhood design and proximity to
health facilities. Most common selling
reasons are downsizing, retirement and the
desire to be closer to friends and family. 

You can find more information on this
NAR study by going to LIRealtor.com
under the Research tab.

FROM WHERE I SIT
By Joseph E. Mottola, Chief Executive Officer
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4/8 — Tuesday
CENTRAL NASSAU CHAPTER BOARD
MEMBERSHIP MEETING
9:00AM — Garden City Country Club, 206
Stewart Avenue, Garden City, NY. 3rd
Annual Top Producer Panel — Strategies,
Challenges & Solutions for 2014. For more
details and to register, visit:
http://centralnassau.lirealtor.com/newseve
nts/events-page/ 

4/9 — Wednesday
NASSAU NORTH SHORE CHAPTER
NETWORKING & EDUCATION
BREAKFAST
8:30AM — The Muttontown Club, 5933
Northern Blvd., East Norwich, NY. Fulfill
Your 2014 Ethics Requirement in Luxury —
Instructor: Don Scanlon. For more details
and to register, visit:
http://nassaunorthshore.lirealtor.com/news
events/events-page/

4/10 — Thursday 
WOMEN’S COUNCIL OF REALTORS,
SUFFOLK NORTH SHORE CHAPTER
AND CENTRAL SUFFOLK CHAPTER
BREAKFAST MEETING
9:30AM — Islandia Marriott, 3635 Express
Dr. N, Islandia, NY. Never Lose Another
Commission! Learn How to get a Buyer
Brokerage Contract Signed Every Time!
Guest Speaker: Adorna Carroll. For more
details and to register, visit:
http://www.lirealtor.com/chaptersanddivisi
ons/ChapterMeetings.aspx

4/23 — Wednesday 
MLSLI BOARD OF DIRECTORS 
9:15AM — LIBOR West Babylon. For more
details email: adminsupport@mlsli.com 

4/23 – Wednesday
YOUNG PROFESSIONALS NETWORK
MEETING
6:30PM – Huntington Hilton, 598
Broadhollow Road, Melville, NY 11747.
Increasing Your Business with Buyer
Brokerage. Guest Speaker: Roseann Farrow.
For more details and to register, visit:
http://ypn.lirealtor.com/newsevents/events-
page/

4/30 — Wednesday
NORTH FORK CHAPTER BREAKFAST
MEETING
8:30AM — Six Three One, 62375 Main
Road, Southold NY 11971. Buried Oil
Tanks – the Good, the Bad and the
Resolution. For more details and to regis-
ter, visit: http://northfork.lirealtor.com/

newsevents/events-page/

4/30 — Wednesday
NASSAU SOUTH SHORE CHAPTER
GENERAL MEMBERSHIP & BREAKFAST
MEETING
9:00AM — Merrick Park Golf Course
Building, 2550 Clubhouse Road, Merrick,
NY 11566. Express to Impress – Sell Your
Best Product: YOURSELF. Guest Speaker:
Robyn Hatcher. For more details and to
register, visit: http://nassausouthshore.
lirealtor.com/newsevents/events-page/

MAY 2014
5/7 — Wednesday
MLSLI EXECUTIVE COMMITTEE
9:00AM — LIBOR West Babylon. For more
details email: adminsupport@mlsli.com

5/8 — Thursday
LIBOR EXECUTIVE COMMITTEE
9:00AM — LIBOR West Babylon. For more
details email: adminsupport@mlsli.com

MAY 12-17
NAR MID-YEAR LEGISLATIVE 

MEETINGS — WASHINGTON, DC

MAY 14-15
NAR MID-YEAR TRADE EXPO —

WASHINGTON, DC

5/21 — Wednesday
LIBOR BOARD OF DIRECTORS
9:30AM — LIBOR West Babylon. For more
details email: adminsupport@mlsli.com

JUNE 2014
6/4 — Wednesday
MLSLI EXECUTIVE COMMITTEE
9:00AM — LIBOR West Babylon.  For
details email adminsupport@mlsli.com.

6/5 — Thursday
26TH ANNUAL LIBOR EDUCATION
CONFERENCE & TRADE SHOW
8:15AM — Crest Hollow Country Club,
Woodbury.  See ad on page 8 and visit
LIBOREDCONFERENCE.com

6/18 — Wednesday
MLSLI BOARD OF DIRECTORS
9:30AM — LIBOR West Babylon. For
details email adminsupport@mlsli.com.

6/19 — Thursday
LIBOR EXECUTIVE COMMITTEE
9:30AM — LIBOR West Babylon. For
details email adminsupport@mlsli.com.

EXECUTIVE PLANNER

Chapter & Division meetings & events information may be found on STRATUS — click on MLS/LIBOR
EVENTS CALENDAR and/or on the INFO CENTER PAGE under NEWS. Chapter & Division meetings &
events information may also be found on www.lirealtor.com under UPCOMING EVENTS.

MEMBERS & NON-MEMBERS MAY REGISTER & PREPAY ON-LINE for Chapter/Division meetings & events!  Go
to: http://www.mlsli.com/chapterreg/meetings.asp (VISA, MASTERCARD, AMEX & DISCOVER accepted).

NOTE: Online registration CLOSED at 4:00pm on the day before event.

MEETINGS & EVENTS: For all Special Events & Chapter information, call Jaclyn Indrigo, LIBOR CHAPTER/
DIVISION LIAISON @ 631-661-4800 ext. 361. All Chapter Meetings & Events are posted online on each chap-
ter website.  Go to http://www.lirealtor.com/chaptersanddivisions/default.aspx.
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Jeff R. Blech
Newfoundland & Homes Realty

Glenn F. Drake
Drake Realty of Greater Atlanta

Krystiana L. Gembressi 
Krystiana L. Gembressi, REALTOR

Edward J. Hennessey
East Point Realty

Craig J. Kaplan
Metropolitan Realty Advisors

Jechul Lee
NYC Modern Realty Inc.

Dimitra Tzortzatos
Dimitra Tzortzatos, REALTOR

WELCOME NEW MEMBERS AND PARTICIPANTS

The Long Island Board
of REALTORS® is
proud to announce
that Linda Bonarelli-
Lugo, of Realty
Executives North
Shore in Huntington,
has been named the
recipient of the

Legislative Advocacy Award.   Linda was
presented this award for her tireless com-
mitment and dedication to protecting the
real estate industry from onerous legislation
at the local, state and federal levels.

The LIBOR Legislative Advocacy Award
was created in memory of longtime REAL-
TOR® Lou Gutin, who passed away in 2011.
This award honors his ongoing dedication to
the legislative efforts of LIBOR and his belief
in protecting the real estate industry from ardu-
ous rules and regulations and especially safe-
guarding justly earned commissions.

Linda has been an integral part of REAL-
TOR® legislative successes, including the
preservation of the MID transfer tax oppo-
sition victories and the 2 percent property
tax cap. These efforts make Linda an excep-
tional choice for this award. 

REALTOR® Linda Bonarelli-Lugo
Receives Legislative Advocacy Award

April 2014 marks the 46th anniversary of the 1968 landmark Fair Housing Act. Each
year REALTORS® recognize the significance of this event and reconfirm our commit-
ment to upholding fair housing law as well as our commitment to offering equal pro-
fessional service to all in their search for real property.

Fair Housing Month
April Is Fair Housing Month

“helping them
understand the

process.”
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The CENTRAL NASSAU CHAPTER is having a Board Membership Meeting
on Tuesday, April 8th at 9:00am at the Garden City Country Club in Garden City.
Topic: 3rd Annual Top Producer Panel, discussing Strategies, Challenges & Solutions
for 2014. Full breakfast buffet will be served. The cost is $33.00 online registration,
$38.00 at the door.  For questions please contact Monica Altmann at 516-578-6861 or
Barbara Gunn at 516-353-5677. For more details and to register, visit:
http://centralnassau.lirealtor.com/newsevents/events-page/.

The NASSAU NORTH SHORE CHAPTER is having a Networking and
Education Breakfast on Wednesday, April 9th at 8:30am at The Muttontown Club in
East Norwich. Topic: Fulfill Your 2014 Ethics Requirement in Luxury, with
Instructor Don Scanlon.  The cost is $15.00, online registration only.  For questions
please contact Maxine Hollander at 516-721-4455. For more details and to register,
visit: http://nassaunorthshore.lirealtor.com/newsevents/events-page/.

The WOMEN’S COUNCIL OF REALTORS, SUFFOLK NORTH
SHORE CHAPTER and CENTRAL SUFFOLK CHAPTER are having a
Chapters Networking and Education Breakfast Program on Thursday, April 10th at
9:30am at the Islandia Marriott in Islandia. Details:  Never lose another commission!
Learn how to get a buyer brokerage contract signed every time.  With special guest
Adorna Carroll, SA, ABR/M, SRS, CRB, GRI, SRES, SFR, PMN, ePRO. Adorna
is an Owner/Partner of Dynamic Directions — an educational and sales training con-
sulting firm that collaborates with real estate associations and firms internationally to
provide quality instruction. She is considered one of the most effective facilitators of
Leadership Training, Bylaw Revision Facilitation and Strategic Planning for MLS’
Companies and real estate associations in the US and Canada. She is a nationally rec-
ognized expert in Buyer Agency, Seller Agency and Agency Relationships; was hon-
ored as Connecticut’s Educator of the Year, named to the Real Estate Buyer’s Agent
Council (REBAC) Hall of Fame and is the 79th recipient of the National Association
of Realtors® Distinguished Service Award.  Registration and networking begins at
9:30am, breakfast meeting begins at 10:00am.  The cost is $30.00 members pre-paid;
$35.00 non-members pre-paid, $35.00 members at-the-door, $40.00 non members at-
the-door. For questions please contact Donna Wolfe at 516-523-4820 or via email at
dwolfes3@aol.com. For more details and to register, visit:
http://www.lirealtor.com/chaptersanddivisions/ChapterMeetings.aspx. 

The YOUNG PROFESSIONALS NETWORK is having a Networking
Meeting on Wednesday, April 23rd at 6:30pm at the Huntington Hilton in Melville.
Topic: Increasing Your Business with Buyer Brokerage with special guest speaker
Roseann Farrow.  The cost is for members, $20.00 for non-members.  For questions
please contact Melissa Gomez at 718-464-5800 ext 126. For more details and to reg-
ister, visit: http://ypn.lirealtor.com/newsevents/events-page/.

The NORTH FORK CHAPTER is having a Breakfast Meeting on Wednesday,
April 30th at 8:30am at Six Three One in Southold.   Topic: Buried Oil Tanks – the
Good, the Bad and the Resolution, with panel discussion.   The cost is $10.00 per per-
son.   For questions please contact Mary Ellen Ellwood at mell-
wood@albertsonrealty.com.  For more details and to register, visit:
http://northfork.lirealtor.com/newsevents/events-page/.

The NASSAU SOUTH SHORE CHAPTER is having a General
Membership and Breakfast Meeting on Wednesday, April 30th at 9:00am Merrick Park
Golf Course Building in Merrick.  Topic: Express to Impress – Sell Your Best
Product: YOURSELF, presented by Robyn Hatcher.  The cost is free to the first 50
South Shore members; free to new members and $10.00 to all others. There is limit-
ed seating, if you can't make it, please cancel and allow space for another Realtor®.
For questions please contact Lydia Green at 516-410-3000.  For more details and to
register, visit: http://nassausouthshore.lirealtor.com/newsevents/events-page/.

CHAPTER & DIVISION
EVENT COVERAGE
By Christina DeFalco-Romano 
Public Relations & Communication 
Programs Manager

As a member of The Long Island Board of
REALTORS®, Inc. (LIBOR) you are auto-
matically assigned to a Chapter that covers
your market area. Divisions are formed for
real estate professionals working in special-
ized areas. Within LIBOR’s structure, each
Chapter and Division has Officers and
Directors. These fellow Realtors® work
diligently to schedule meetings in and
around your office location, for the purpose
of disseminating pertinent information rela-
tive to the real estate industry and to conduct
business. Both provide a great opportunity
to network and meet other Realtors® in
your market area.  

In addition to promoting productive coop-
eration among REALTOR® members and
increasing professional proficiency through
educational and informational meetings,
your Chapters and Divisions are committed
to working as an arm of the Board for the
betterment of your communities and liveli-
hood. Each year Chapters and Divisions
choose charities that are close to their hearts
to champion for and raise funds and aware-
ness amongst the community.  Over the
years thousands of dollars have been raised
through these efforts, helping many in need,
throughout the process. Here are just a few
of your Chapters/Divisions and the local
charities they supported in the past year:

Northeast Queens Chapter — Friends
of Karen, an organization that provides
emotional, financial and advocacy support
for children with a life-threatening illness
and their families, in order to help keep
them strong, functioning and able to cope.

Huntington Township Chapter —

Long Island Cares — The Harry Chapin
Food Bank whose mission is to bring
together all available resources for the ben-
efit of the hungry on Long Island.

North Fork Chapter — Habitat for
Humanity. HFHS works in partnership
with thousands of Suffolk County volun-
teers and responsible, low income families
of all races, religions, and creeds to “...build
and renovate homes so that there are decent
houses in decent communities in which
people can live and grow into all that God
intended.”

Suffolk North Shore — Long Island
Blood Services, who provide the highest
quality blood and stem cell products and
related medical and consultative services to
hospitals and patients primarily in the Long
Island area. 

Suffolk South Shore Chapter — The
Morgan Center. TMC is dedicated to pro-
viding preschool age children with cancer
the opportunity to learn and socialize in a
safe environment. 

Central Nassau Chapter — Garden
City Kiwanis Club, Adopt-A-Family pro-
gram.  This program matches impoverished
families with individual or group sponsors
to provide for their tangible needs at
Christmas.

Nassau South Shore Chapter — Camp
A.N.C.H.O.R, a year-round recreation pro-
gram dedicated to children and adults with
special needs who reside in the Town of
Hempstead. 

Young Professionals Network — Toys
for Tots whose mission is to collect new,
unwrapped toys to be distributed as holiday
gifts to less fortunate children in the com-
munity.

Women’s Council of REALTORS® —

United Cerebral Palsy Association of
Nassau County Inc. UCPN is an indepen-
dent, not-for-profit health agency serving
over 1800 children and adults with cerebral
palsy, developmental and other disabilities.

LIBORʼs Chapters and Divisions
Helping Your Communities

The LI Chapter of the Women's Council of REALTORS� held a networking event
on Tuesday, March 18, 2014 at Ciao Baby in Commack. WCR members, guests,
business affiliates and REALTORS� from around Long Island were treated to an
enjoyable of evening of cocktails, conversations and networking galore

Cocktails & Conversation WCRʼs March
Networking Event

Photos compliments of Howard Fritz of One Fine Day Photography.

The Central Suffolk Chapter held a
networking and education breakfast
on March 27, 2014 at the Mill Pond

Golf Course in Medford.  Don
Scanlon, past president of LIBOR
and MLSLI and LIBOR instructor

spoke to the crowd about the
Benefits of Buyer Agency.  Pictured
with Scanlon (center) are the CSC

Officers and Directors.
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Rose and her staff are committed to providing the
utmost personal attention and maximum client service. 

We serve members from the following organizations:
LONG ISLAND BOARD OF REALTORS
LONG ISLAND BUILDERS INSTITUTE

REAL ESTATE BOARD OF NEW YORK
GREATER NY HOME FURNISHING ASSOCIATION

ROSE GAGLIARDI Broker
15 West Main Street • Oyster Bay, NY 11771 

Tel: 516.922.1200 • 212.268.4473 Fax: 516.922.5900 
rose@insuranceplusny.com • www.insuranceplusny.com

Insurance for the Small Business & the Self-Employed

 
  Insurance Plus 

Advertise In...

CALL: Donna Lee Wimmers at 

Tel: (631) 661 4800 ext. 348
Email: dwimmers@mlsli.com

THEREALTOR®

Need Help With Your Ad?
We offer professional Design and Ad Layout

services at a reasonable cost.

The Long Island Board of Realtors®, Inc.
(LIBOR) new Affiliate Membership
Program will be launching in mid-April and
will be accessible online at lireal-
tor.com/affiliates.  The new program pro-
vides Affiliate Members with more benefits
than ever before and with the new program
- you can earn $50 American Express® gift
cards just for referring your business con-
tacts to join.*

New Affiliate Members will receive

many opportunities for networking, spon-
sorships, marketing, advertising and much
more to help increase their visibility within
our real estate community. It’s a win-win
business builder for you and them!

Get started with reaching out to your
contacts now!  Call Lisa Stellato, Business
Development Manager,  at 631.661.4800
x384 if you have any questions.

*Terms and conditions apply. Visit 
lirealtor.com/affiliates for full details.

COMING SOON…
New Affiliate Membership
Program
Where Your Referrals Can Make You $$$

PinkTie.Org
PinkTie.org

was created on
the premise that Breast Cancer is an
all too familiar threat on Long Island,
impacting just about everyone in
one way or another. The vision was
to find creative ways to bring our
vast real estate network together, in
support of education and research
for the fight against breast cancer.
LIBOR will be a proud sponsor at the
PinkTie.org — Real Estate
Professionals Networking for a Cure
event on Monday, April 7th from
6pm-11 pm at Carlyle on the Green
— Bethpage State Park in
Farmingdale.  For more information
and to register for the event, please
visit pinktie.org. 

Celebrating Earth Day
This year,

Long Island
and Queens
Realtors� will be honor-
ing Earth Day, April 22,
2014, by distributing seed packets to
thousands of Boy and Girl Scouts in
Nassau, Suffolk, and Queens. The
seed packets have been customized
to promote the LIBOR 100th
Anniversary logo and contain a short
message about the “We’re More
Than Realtors�” Campaign.  By join-
ing forces with the Boy and Girl
Scouts of America, it enables us to
make a positive impression in thou-
sands of households across Long
Island when the scouts bring home
their packets of seeds to be planted
this spring.

REALTOR� Magazine’s Good
Neighbor Awards

R E A L T O R
M a g a z i n e
needs your
help to identify
nominees for
the 2014 Good Neighbor Awards.
The program — celebrating its 15th
anniversary—recognizes REAL-
TORS� whose extraordinary commit-
ment to volunteering has helped
make their communities better
places to live.

Five winners will receive a $10,000
grant for their community cause,
and†will be recognized at the 2014
REALTORS� Conference & Expo in
New Orleans. In addition to the win-
ners, five honorable mentions will
receive $2,500 grants.

Eligible activities include any vol-
unteer work that helps improve the
quality of life in a community.  Good
Neighbor Award entries must be
received by Friday, May 16, 2014. For
more details and a nomination form,
call 800/874-6500 or visit
www.REALTOR.org/gna.

REALTOR� Spirit Award
The REALTOR�

Spirit Awards pro-
gram has been
designed to show-
case all the good
that Realtors� are
doing throughout the
year. Three REALTORS� will be
selected throughout the year, to
receive a $1,000 donation to the char-
ity/organization of their choice. The
recipients will be spotlighted in the
corresponding issue of “The REAL-
TOR�” paper and a press release will
be generated to all local media. This
is a perfect way to get exposure, pro-
motion and funds to an upcoming
fundraising event for a charity that is
near and dear to your heart.

The REALTOR� Spirit Awards was
created by the Long Island Board of
REALTORS� Public Relations
Committee in 2006. This program
recognizes REALTORS�, either indi-
vidually, as an office or as a Chapter,
who have made a difference in their
community and have demonstrated
that they are MORE THAN REAL-
TORS�. Eligible activities might
include volunteer work, charitable
efforts, youth related activities or
anything big or small that shows an
extraordinary commitment to com-
munity service.

For additional information and a
nomination form, contact Christina
DeFalco-Romano at pr@lireator.com
or visit LIRealtor.com.

Long Island REALTOR�
Veteran Scholarship Program

The Long Island
REALTORS� Veteran
Scholarship program
provides financial
assistance to those
Veterans approved to
attend the required
NY 75-hour Salesperson qualifying
course (a $295 value) at one of the
REALTOR� Service Centers conve-
niently located in West Babylon,
Riverhead, Woodbury, and Jackson
Heights. 

Long Island REALTORS� are
proud to honor our local heroes, giv-
ing them the opportunities offered
through this program, in starting a
career in real estate. For more infor-
mation about the Veteran
Scholarship Program and to down-
load a form visit: www.lirealtor.com/
education/veteran-scholarship-pro
gram.aspx. 

These sponsorships and pro-
grams are made possible, through
the Long Island Board of REAL-
TORS� “We’re More Than REAL-
TORS�...” initiative, which supports
numerous programs and charitable
community organizations.

We’re More Than REALTORS®...
By Christina DeFalco-Romano PR & Communication Programs Manager

REALTOR� Roundup...



“I believe there’s an inner
power that makes winners or
losers. And the winners are
the ones who really listen to
the truth of their hearts.” 

By Sylvester Stallone

I’M SENSING MOMENTUM
everywhere, not just with listings and
sales, but a lot more buyers inquiring
about homes for sale. We’ve seen more
traffic to the MLSLI.com website in the
first quarter of 2014 compared to the same
period in 2013. Our goal is to promote
MLSLI.com as the best source for Real
Time Data for all local real estate listings
and information. The primary focus in
2014 will be to use social media to expand
our reach and our audience and increase the
traffic to MLSLI.com.  We encourage our
fellow REALTORS to SHARE with their
clients, customers, and communities, the
articles, and reports available. Also, Share
the information that MLSLI is posting on
facebook, twitter, linkedin, and pinterest,
just to name a few.   

NEW MLS RULE: Have you ever
sold a property listed by a Broker who is
not a member of Long Island MLS? Do
you ever have a seller telling you that
their neighbor’s house was sold recently
and you are not able to find it in MLS?
Did you ever want to use these properties
as comparable in your CMA or Market
Share Report and not be able to find them
in MLS? To help you provide your client
and customer with accurate and update
reports the MLS is making it possible to
enter these transaction into STRATUS
when a member of our MLS is involved
in selling those properties.

RULE: 501.21 “Properties listed by
a non-member may be moved into the
MLS closed database providing MLS is
notified so the listing office may be
changed to Non Member.” Once the prop-
erty has been closed it may be entered and
closed out into the MLS Private database

and then moved into the MLS closed
database through the “Convert Private
Closing to Public Closed” function in
the MLS computer system. It is very
important that MLS is notified so you
can only be credited for the Selling or
Buying Broker side of the transaction.
This new rule will ensure that agents will
have more comparables to work with and
have the opportunity to demonstrate their
market share on their closed transactions.

LOOKING AT THE WINTER
OLYMPICS through the lens of a
REALTOR®, there is a clear connection
with our own daily life as REAL-
TORS®. Do you rise to the occasion and
help sellers and buyers overcome their
obstacles of purchase or sale? Or do you
complain about the weather, make excus-
es, or quickly find fault, leaving everyone
deflated and defeated? Do you use failures
and mistakes as an opportunity to explore
lessons learned and continuously
improve? MLSLI continues to provide
tools such as Online Forms/e-Signatures,
Listing Syndication, Report Generator
and more to build your business, and
improve overall performance.  MLSLI
products and services are designed to help
make you a winner, so I hope you are
using them.

Some observations to consider based

on the Olympic moments:

1. Relish the big moment. When you
face a big moment, expressing a confi-
dent, can-do attitude helps you perform
your very best and encourages your team
to do the same. 

2. Failures are an opportunity to
improve, not make excuses. The best ath-
letes (and REALTORS) don’t make
excuses. They analyze their failures to
pinpoint what they can or cannot control,
and work to improve. 

3. You can break through any barrier to
achieve your goals. The barriers REAL-
TORS break may not be physical ones,
but you can win over clients and cus-
tomers by breaking through obstructions
that hold them back.

Have a great Spring Selling season.

MLSLI INFO LINE
By Anthony Atkinson, MLSLI President

Momentum After The Olympics
and Winter Blast

www.coachrealtors.com

Explore the opportunities of working 
as a Coach Associate. Contact me for 

a private business consultation.

What’s Important 
To You Is 

Important To Us!

Contact Cathleen Whelan, H.R. Director  

(631) 360-1900 x201  |  cell: 631-786-2713 
cwhelan@coachrealtors.com

Celebrating our 60th Year! 

Our Sales Associates are 
our business partners. It 

makes sense to help them 
grow their business!

 
 

Coach is one of Long Island’s Largest Privately Owned Real 
Estate Firms, with 19 offices and 600+ Sales Associates. 
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THURSDAY | JUNE 5
CREST HOLLOW COUNTRY CLUB • WOODBURY, NY

2014
26th Annual LIBOR 
Education Conference
& Trade Show

First 150 To Register
Receives Mike’s 

NY Times Bestseller 
Featuring Keynote Speaker

Breakout Speakers

“Real Estate is not for Cowards”
Also special added broker/manager session...
“Leading , Thriving and Profiting in Today’s Market”

Mike Staver

Terry
Watson
“Easify to
Close”

Jackie
Leavenworth
“Listings by the Dozen:
Building Your Inventory”

Darryl
Davis
“Smile”

Steve Pacinelli
“Internet Leads”
Top Rated Session at
Triple Play!

For More Information and to Register Visit LIBOREDCONFERENCE.COM

SPECIAL JERSEY BOYS REALTOR TRIBUTE

Over 10 Educational Sessions
Throughout the Day!

$1,000 Sweepstakes Giveaway
Designer Gifts & Prizes

PROCEEDS TO BENEFIT
FRIENDS OF KAREN.ORG

Supporting children with life threatening
illnesses and their families.
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Call (800) 390-8083 or call direct (888) 452-6411
E-mail: join@keystonerealtyusa.com

Check us out on the World Wide Web at www.joinkeystone.com

Keystone Can Pay Your LIBOR Dues...Ask Us How

New! FREE! Custom Keystone Open House Signs for All Agents 

New! FREE! Service From EShowings.com 

New! FREE! Membership to Top Foreclosure Listing Company 

New! FREE! Free Virtual Tours & Marketing from Point2Agent.com 

New! FREE! Newsday.com, NewsLI.com, and Optimum Homes.com

FREE! Buyer and Seller Leads 

FREE! Personalized 800 Phone Numbers 

FREE! Extensive Monthly Real Estate Training 

FREE! Use of Keystone's Website and Technology 

FREE! Use of Receptionists and Secretaries 

FREE! Real Estate Forms, Contracts and Documents 

FREE! Use of Conference Rooms and A-Rated Office Buildings 

FREE! Advertising on Cablevision IO Homes (Channel #606) 

FREE! Internet Advertising to Dozens of Web Portals 

FREE! Exclusive Advertising on Long Island Exchange.com 

FREE! Elite Top Placement in Search Engines like Google 

FREE! For Sale By Owner Lists for Nassau, Suffolk, and Queens 

FREE! Annual Seminars with Catered Luncheon 

FREE! Beautiful, Personal Websites that Generate Your Own Leads

100% Payout Plans Start at just $35.00 Per Month

Over 225 Agents and Counting!!

KEYSTONE REALTY U.S.A..
“Where Independence is the Key to Success”
KEYSTONE REALTY U.S.A.
“Where Independence is the Key to Success”

Note: NYSAR’s Legal Hotline and NYSAR Radio show do not provide a 
client-lawyer relationship. For confidential legal advice, consult an attorney.

NYSAR RADIO
2 Tuesdays per month

10 -11 a.m.

Listen live at NYSAR.com. 

Call 518.436.9727
with your questions.

Reduce your risk with authoritative legal information on a 
wide variety of real estate law issues available through:

FREE LEGAL HOTLINE
518.436.9727

Available 30 hours 
per week!

Monday-Friday
9 a.m.-3 p.m.

YOUR LEGAL
RESOURCE

NEW YORK STATE  ASSOCIATION OF  REALTORS®

“I don’t know what I’d do without
NYSAR’s Legal Hotline!  
...it provides immediate and accurate  
answers to many questions...”

Laurene Curtin, NYSAR member for 28 years
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A FREE Member Benefit, RatePlug
gives your MLSStratus Property Flyers a
value-added benefit.

For many buyers, securing a loan is
one of the biggest steps in the home buy-
ing process. Now you can help buyers
prepare for this part of the transaction by
adding RatePlug to your MLSStratus
Property Flyers.

RatePlug is a FREE member benefit
available to both agents and brokers.
RatePlug allows you to add up-to-date
mortgage rates and products from YOUR
preferred lender/s on your MLSStratus
property flyers.

Your buyers can now click through to
get amortization schedules, loan break-
downs and connect with a loan office right
from the MLSStratus Property Flyer.

According to a Rateplug study of
177,393 real estate transaction from
2011-2013, two important benefits
RatePlug provides your business:

• Buyers view your listings up to 3-5
minutes longer

• 15% reduction in time-frame from
list to contract date

Helping buyers understand the true cost
of the home they are interested in help
them work through the mortgage process
more quickly, enable them to transact
faster. 

Here’s How It Works! You select the
affiliated mortgage companies you want
to appear on the property flyers created
through MLSStratus. Your Lender’s live
mortgage payment and product informa-
tion will be displayed on these property
flyers. 

Visit www.mlstechs.com/products/
rate-plug for more info!

*The annual fee for loan officers is
$435 with $35 one-time setup fee. This
fee allows the loan officer to work with
an unlimited number of agents upon the
agents approval.

TECH TIP
By Dana Nowick
Product Marketing and Client Relationship Manager
631-661-4800 ext. 367 • dnowick@mlsli.com

Provide Your Buyers With Real-Time
Mortgage Info From Your MLStratus
Property Flyers

TECHNOLOGY

We Believe...
• Training and Education Are The Building Blocks

• Team Support Sets You Up For Success

• Hard Work Has Many Rewards

If YOU Believe...
We Can Help You Achieve!

1 Montauk Highway
Moriches 11955
631•878•6080

850 Montauk Highway
Shirley 11967
631•399•5300

66 Medford Avenue
Patchogue 11772

631•289•1400

6302 Route 25A
Wading River 11792

631•929•3700

Call for a confidential consultation.

By Melissa Dittmann Tracey

Real estate practitioners often don’t treat
Internet leads with the same seriousness as
referrals from family and friends — but
that’s a pretty big mistake, says Jimmy
Mackin, co-founder of Curaytor.

“You can hit a wall when your model is
based on a referral network. You’ll only be
able to grow your business so much,”
Mackin says.

Internet leads can definitely expand your
business, but you have to know how to cul-
tivate them. They may come in the form of
a direct question from a person asking about
a property or inquiring about his home’s
value. You can reach out and give the lead an
answer, and then get them to stick with you.

There are two keys to doing that: using
technology to make you more responsive
and using metrics to gauge leads’ online
behavior so you can determine how best to
engage them, says Chris Smith, co-
founder of Curaytor and founder of Tech
Savvy Agent. For example, analytics
showing how visitors interact with your
website or what your open rates are on
your e-mail marketing campaigns can
reveal the most engaged customers. That
information can help you prioritize the
leads in your database and tailor your fol-

low-up messages to have greater impact.

Are You Missing Some Leads?
First, though, you need a capture system

for all the leads coming in. A recent study
by consulting firm WAV Group and
Weichert, REALTORS®,’ Lead Network
sought to evaluate the response rate of real
estate professionals. Members conducting
the study posed as consumers inquiring
about listings on broker websites, Zillow,
realtor.com®, and Trulia in an attempt to
evaluate 384 brokers across 11 states. The
study found that 48 percent of buyer
inquiries never got a response; the average
number of callback attempts by agents after
the initial contact was 1.5; and the average
number of e-mail attempts was 2.07. The
average agent response time was 917 min-
utes, or 15.29 hours.

“This is a solvable problem, if you have
the correct systems in place and make the
right investments,” says Victor Lund, a
partner at WAV Group. “This actually [rep-
resents] an important opportunity. If bro-
kers and agents take steps to rectify this
problem and respond more effectively to
consumers, they are opening the door to a
great increase in revenue.”

Source:  Realtormag — March 2014

Build Stronger Relationships with
Your Internet Leads
Behavior-based tools can provide you with greater insights into your leads, allowing
you to take advantage of more opportunities to convert.
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GOLDEN R 
($5,000 AND UP)
Joseph  L.

Canfora*  
Dorothy Herman*  

CRYSTAL R 
($2,500 TO $4,999)

STERLING R
($1,000 TO $2,499)
Katy Anastasio*
Linda Bonarelli

Lugo*
Vincent DellAccio
Liz N. English
Carol Gallo

Turschmann*
Susan G.

Helsinger
Walauddin

Hoosein*
Kevin M.

Leatherman
David M. Legaz*
Pat Levitt*
Paul Llobell
Kevin N. Loiacono*
Bettie M. Meinel*
Michael Mendicino
Joseph E. Mottola*
Mahaish Ramoutar
Donald C.

Scanlon*
Moses Seuram*
Joseph T.

Sinnona*

PRESIDENT’S
CLUB
($500 TO $999)
Matthew Arnold*
Gail Bishop*
Arthur Briscoe*
Randy L. Kaplan*
Charlotte

Vanderwaag

CAPITOL  CLUB
($250 TO $499)
Dorothy  Aschkar*
John B. Beyer
Rob A. Choudhury
Marie A. Costello
Peter S.

Demidovich
Melvyn S. Farkas
Barbara Ford*
Marian Fraker-Gutin*
Nicholas Gigante
Cheryl Grossman*
Robert J. Herrick
Suzanne L. Herrick
Kathryn Koplinka
Pat Masone*
Nancy Mosca
Charles Panellino
Seibert Robinson*
Jim Speer

$99 CLUB 
($99 TO $249)
Idan L. Arie
Anthony Bakare
Thomas B. Basini
Rozanna

Beaumont*
Leonora A. Bianco
Richard Blech
Deanne Brand
Barry J. Brandt
John J. Breslin
Elvin Calvache
Michael C.

Catalanotto
Nigel C. Chamblin
Jannie Chen
Debra A.

Chiappetta
John Chiarovano
Kenneth J. Dunn
Ronald P. English
Patricia Erker
Dan Faraz
Noah B. Freedman
Camellia Giardina
Paul A. Gomez
Jose N. Gonzalez
Michael A.

Gregoretti
Eloise R. Halpern
George N.

Halvatzis
Brian P. Herrington
Carolina Jemison
Kiyung Jhun
Amy Juang
Matthew Kaplan
Morton Kaplan

Michael F. Kelly
Irwin R. Krasnow
Kelly Lagoudis
Anthony A. Lauto
Cedric D. LeBrun
Eric Lee
Patrick J. Lydon
Louis J. Macari
Jorge L. Machado
Maria S. Magoulas
Jack Gajraj

Mangra
Dominic V.

Martorana
Suby Mathew
Karen M. McClorey
Barbara

McDonough
Eric Pagan
Vincent C. Papa
Gilbert A. Picard
Rosetta L. Pirillo
James S. Powers
Gloria E. Rabson
Mary J. Rice
Joseph Riso
Alfred Rogers
Wayne R. Rose
Lee Rothleder
Mary Alice Ruppert
Angelo Russo
John G. Touwsma
Frank S Urso
Gregory G. Vetter
Elinore West

LESS THAN $99
($18 TO $98)
Daniel

Abbondandolo
Sadaf Abdi
Jacqueline A.

Abramaitis
Humberto A.

Aburto
Shakeel Ahmed
MD Alamgir
Robert Albrecht
Guy Alexandre
Sherma C. Alexis
Imran Ali
Khalil A. Alkaifi
Monica U. Altmann
Donna Lynn

Ancona
Kevin J. Aristy
Matthew B. Arnold
Leila Atkinson
Zohar Babayev
William P. Bacchus
Margie Baraket
James Barcellino
Roy Barrera
Erika Barres
James Barry
Carol Barteld
Boris Bast
Quennel Beasley
Yizhaq Benshabat
Mabelly Bermudez
Michelle A. Best
Shoba Bharratt
Susan E. Binder
Patricia Binyard
David N.

Bloomgarden
Richard D.

Bocchieri
Nory Boiatchian
Annie L. Bos

Greene
Kenneth F.

Bowman
Reginald Brannen
Steven Brass
Melissa B.

Breitstein
Marlene Brenner
Renee Britton
Tara Brooks
Karen J. Bruning
Barbara A.

Bucovetsky
Cecil E. Burke
Denise C. Buser
Deyla Calvache
Neville B.

Campbell
Rose Marie

Cantanno
Ysrael Capriles
Veronica A.

Carbajal
Donielle Cardinale

McKinno
Lynn M. Carmen
Elena Carmody
Brando Casalicchio

Sarah W. Castro
Frances Cavallo
Octavien Celestin
Andy Chan
Chung Ying Chan
Wallace Chan
Khamechand

Chandebal
Chih S. Chang
Simin Chen
Wenrou Chen
Yimei Chen
William A. Cherno
Foon Moi Chong
John Cinque
Thomas E. Clair
Donna Clarke
Anthony Clemenza
Esperanza Coffie
Mitchell J. Cohen
Nancy Colbert
Kathleen M. Collins
Didier P.

Collongette
Eric Connolly
Vivian M. Connor
Margaret R.

Contreras
Joe Costa
Patricia E. Costello
Cristobal A. Cottes
Sal J. Crifasi
Celine H. Crotty
Daniel Crowe
Giovanni Curra
Mark Custodio
Shela Damis
Gloria Datlow
Gina M. Dean
Kathryn DeCicco
Henry J. Degamon
Jill Dellunto
Bridget Despen
Shruti Dharia
Carlos L. Diaz
John B. Diaz
Patty DiBlasi
Angelo Diomataris
Charles C. DiSanto
Pamela Dobo
Maureen Doherty
Joseph P. Donato
Amy Donnelly
Mark T. Donnelly
Nancy Dorries
Verna Dottin

Maitland
Elizabeth Dryjas
Lisa M. Dunn
Eliot F. Duran
Robert Edelman
Rachel L. Ehrlich
Daniel Elson
Kathleen L. Engel
Marissa Erani
Andy Exceus
Jose Manuel

Fajardo
Monserrate Felicier
Yan Feng
Joseph R. Ferraro
Frank Filippelli
Brendan Fleming
Gilberto Flores
Delroy Ford
Michael Foreman
Barbara Fortcher
Jacqueline H.

Foster
Marygrace Foti
Edward A. Freeberg
Marcel Fremder
Mary G. Fudens
Katherine Gale
Steve A. Galibov
Christina M. Galicia
Dennis J. Gandley
William B. Gans
Zhen Gao
Zheshuo Gao
Robin M. Gasparik
Steven Georgiadis
Christopher

Germano
Kenneth M. Gerus
Todd D. Gessow
Khasrow D. Ghazi
Valerie Giannuzzi
Maria Gigantiello
Robert J. Giordano
Susan D. Giordano
Camilo Giraldo

Sierra
Craig Goddard
Maureen B.

Godfrey
Tejal Gohil
Marco Gomez

Melissa Gomez
Runjian Gong
Richard M. Gordon
Darlene

Gortakowski
Regina M.

Goutevenier
Marie C. Grant
Natasha M. Green
Frederic R. Greene
Louise A. Grinsell
Linda M.

Grossman
Mollie Grossman
Michael E.

Guardino
Marlem Guerra
Victor Guiarssi
Josefina M. Guillen
Barbara Gunn
Ailin Guo
Mitch Gutkowski
Leesa Haas
Teresa J.

Haeseker
Christina L. Haight

Gillis
Nabih Halaka
Donna J. Haley

Muthu
Arthur H. Hasher
Christopher M.

Haug
Robert J. Hendrick
Matthew K.

Herrington
Rayshawn Hill
Mankwasi Hilson
Sharon L. Hogan
Andrew Hogarty
William G. Hoisik
Ronald W. Holik
Maxine S.

Hollander
Sam Honen
Lisa Hoory
Shakir Hoosain
Forrest W.

Huguenin
James J. Hunter
Dolarmattie

Hussein
Michelle Huzarsky
Ruth A. Hyne
Patricia Hyte-Klotz
Cecilia Irizarry
Michael A. Jacobs
Anil Jauhar
Michael E. Jensen
Hanyu Jiang
Juan Jiang
Man Jiang
Maritza Jimenez
Jie Jin
Elizabeth M.

Johnson
Jody Johnson
Khayla Jones
Marjorie Jones
Charan J. Kakar
Rajendranath S.

Kakkarath
Ramesh D.

Kalicharran
Helen Katz
Veronika

Kazarosian
Clover Y. Kelly
Karalyn Kenny
Richard C. Kesnig
Dennis R.

Ketcham
Bibi A. Khan
Seung H. Kim
Pamela B.

Kiperman
Brendan K. Kirby
Marianna A.

Kirikian
Olya Kislin
Erica Knight
Emson M. Kokura
Audrey J. Krapf
Marie Denise

Kratsios
Mona S. Kremin
Robert G. Kueber
Judy C. Kugelman
Marzena Kulasa
Sonia Juran

Kulesza
Thomas C. Kurian
Rosalie A. Labbate
Yuying Laiacona
Juana M. Lajara
D.Stephanie

Lamanno
Tanya Landry

Mahshid M.
Langroodi

Dexter Laughton
Linc C. Leder
Laverna Lee
Clovia L. Leslie
Letticia Lettieri
Brenda Lewis
Gordon Lewis
Diane M. Leyden
Rafael Lieber
Jennifer S. Lien
Steven Lim
Jing Sheng Lin
Yi Lin
Ying Lin
Jamal D. Linton
Meshessna C.

Little
Siang Liu
Xiao Fei S. Liu
Valerie Llacera
Irene D. Lockel
Donald A. Logan
Eliot R. Lonardo
Elizabeth Lowe
Charlene M. Lowery
Tianlong Lu
Tamara Lukach
Nicole Lyle
Eric Ma
David F. Madden
Mary E. Mahon
Francine T. Maione
Marc Mandeng
John Manley
Sara Maragos
Joyce Marged
Elke B. Mariotti
Janet J. Markarian
Andrew Markowitz
Laurie Marsicano
Suzanne Mason
Maria H. Matera
Richard A. Mathias
Roxana Matute
Germaine McAuley
Shauna McCaffrey
Nicole McCarthy
John F. McCullagh
Lorena A.

McDermott
Gina M. McGhee
Robert A.

McGonigle
Everton S. McLean
Emma M.

McMahon
Craig Meisel
Ivonne Mercado
Jennifer Micheline
Paul A. Miller
Joanne Mills
Mariah J. Mills
Toni Ann Minieri
Maryellen Miraglia
Latchman Misra
Antonino Misuraca
Marie A. Montchal
Heesun Moon
Andrea B. Morgan

Buckley
Lucyna

Moszczynska
Anne Mulholland
Chris Mundy
Felix Murale
Donna Myers
Kwang H. Nam
Arshdeep K.

Narwal-Shukla
Pauline M. Negron

Spiller
Barbara W.

Neuman
Kelley Ngai
Penelope C.

Nikolakakos
Thomas J. O

Connell
Jennifer A. Olsen
Michael T. Olsen
Kayla Orretta

Simpson
Rauf Osho
Reinaldo Padilla
Steven J. Pagano
Ann Marie M.

Pallister
Neeco A. Palmer
Domenick Palmeri
John Papa
Perry Pappas
Anna D. Paredes
Debra R. Parisi
Vincent R. Parisi
Hyunsik Park
Hemali S. Patel

James Paul
Harnarine C.

Persaud
Jamie Peruso
Debra J. Piazza
Marie Piccolo
Nelson Pinilla
Donna M. Pitrelli
Linda S. Plummer
Salvatore Polito
Jacqueline Pollack
Zhi Poon
AnnMarie Portaro
Eugene Portela
Susan E. Power
Gregg D.

Praetorius
Dawn M. Price
Steve Probst
Kerry Protain
Chang Wu Qu
Maureen T.

Racioppi
Dena M. Raia
Patricia Rakow
Chris Ramnarain
Ravichandra

Ramnarine
Barbe Ramon
Sheldon

Rampersad
Deokaran

Ramratan
Neerja Rana
Stella Raytsin
Anthony J. Reardon
Lenore Reeves
John Q. Reinhardt
Irina V. Renner
Noyma I. Reyes
Karen Richter Rett
Parvaneh P. Rifino

Tehrani
Anthony P. Rinaldi

Gayle Roberts
Jessica Roberts
Laurie Roberts
Barbara Robertson
Tracy A. Roca
Jeremiah Rockfeld
Jenniffer I.

Rodriguez
Betance

Miledy Rodriguez
Angela V. Romano
Anne Ross
Donna M.

Rowlinson
Christopher Russo
Jeanne M. Sabo
Carmine D. Saggio
Yesenia Salcedo
Alexandra

Saldarriaga
Sherece N. Sapp
Gale Scaglia
Dianne C. Scalza
Viola Schineller
Carl G. Schiovone
Joanne L. Schloen
Kenneth G. Schrage
Laura A. Schreiner
James L. Scott
Judy Secunda
Natasha

Sewlochan
Patricia R. Shaffer
Ajit K. Shah
Marjorie Sheehy
Weiping Shi
Jenny P. Shibetti
Jessica Shreeve
Gaetano T.

Sieligowski
Joelle Siemers
Rosalinda Silver
Giselle M.

Simonetti

Leonard Simonetti
Dolly O. Singh
Mary Ann Siwinski
Brenda A. Smith
Edward S. Smith
Tony Smith
Joanna Sollazzo
Mary M. Soper
Charles W.

Southard
Linda C. Speziale
Margaret M.

Sprague
Elizabeth Stacy
Jillian L. Stahler
Tina Marie Stamm
Robert M. Stark
Antoinette V. Steo
Kendra Stryska
Maureen N.

Sullivan
Bryan Swiader
Hudson L. Syffrard
Marilyn J.

Szczerbiak
Michelle V. Szika
James D. Szollosi
DingJay Tao
Andrei P. Tarasko
Muhammad Tariq
Leonardo E.

Tavarez
Betty J. Taylor
Stephanie Tencic
Luis Terracciano
George B. That
Monique Thompson
William Thompson
Farren Tkacsik
Augusto O. Torres
Daniel E. Torres
Raquel Torres
Yordanys Torres
Frank C. Tsang

Lori Tumminello
Eduardo Ugueto

Rangel
Anthony Vaccaro
Norman I. Valdez

Ayuso
David Valensisi
Ricky Valenti
Reyna Vallance
Liliana C. Vargas
Mathew P.

Varghese
Helena R. Veloso
Venesa Veres
Kim Vigliotti
Denise A. Voelker
Christopher Waldren
Claudia T. Walsh
Anna Wang
Galinda Wang
Kaiqiao Wang
Renee R. Wang
Shana Wang
Xianhong Wang
Zhaohui Wang
Bonnie M. Ward
Steven L. Warren
Rafique Washake

Kathy P. Weber
Selma Willner
S Michael Wilner
Linda S. Wohl
Donna M. Wolfe
Cynthia Wong
ZhenQi Xiao
Vivia Yam
Feifei Yang
Mingdi Yang
Peijie Yang
Shirley Yang
Levi I. Yanni
Fred Yazdanpanah
Tommy Yu
Soon Hyuk Yun
Dina A. Zeoli
Selena M. Zepf
Jun Zhai
Grace L. Zhang
Qiang Zhang
Jiansheng Zhao
Shanshan Zhao
Xiang Zheng
Maio Zhu
Ellen M. Zipes
Maria Zirpoli
Tengfei Zou

Last month you read REALTORS®
Political Action Committee 101, so to
speak. To continue the Q and A...

8. What has been accomplished
through the efforts of the REALTOR®
Party and RPAC investments? SO glad
you asked that question!!  A few of our
many achievements are

• Locally, the passage of Co-op Laws
in Suffolk County and the Village of
Hempstead.

• Statewide, the prevention of addi-
tional transfer taxes and Realtors being
held responsible for well-testing.
Because of our efforts, the Commission
Escrow Act was passed.

• Nationally, the passage of The
Stabilizing FHA Loan Limits Act of
2014 and the revisions to Biggert-Waters
2012 preventing massive flood insurance
rate hikes.  

9. That doesn’t seem like much.
Okay.  We are also fighting any taxes
that would negatively affect real estate
properties and sales such as property tax
hikes and real estate transfer taxes.  

10. That’s better.  So, you want me to
write a check to RPAC?  Sure, that  will
work but...Have I got a deal for you!!
Come to one of our fun-raising events
where 100% of your admission goes to
RPAC!!

11. Uh??  YES!!  Invest $200 in your
profession and attend the Mets vs. Marlins
April 25.  Eat, drink and enjoy the cama-

raderie of your colleagues while cheering
on the home team at the Party City Deck
overlooking left field.  It’s “like FREE”
when you remember you are investing in
your profession.  Bring your kids or
grandkids—it’s a Friday night so no next
day school concerns—and treat them to a
very special evening while supporting the
REALTOR® Party as we all should.

12. But I am not a Mets fan.  Silly
you...who cares!!  Come and hang out; a
baseball field is just a beautiful sight.
And how beautiful is Belmont Park??
Invest $100 ($125 after April 23) in your
profession and attend our 9th Annual Day
at the Races May 7. Enjoy a delicious
buffet in our private room with its own
betting windows.  And YES...a full $100
goes to RPAC while you have fun!! 

13. But I don’t gamble.  Understood,
so just come and hang out.  Network.
Participate in the hat contest. Bid on
great silent auction items. HAVE
FUN—almost free when you remember
you should invest any how!!

14. I think I am finally getting the
message.  Phew!!  The REALTORS®
Political Action Committee is your best
investment in real estate!!  Please regis-
ter on Stratus for one of these “almost
free”, fun events today.

*THESE LIBOR MEMBERS HAVE PLEDGED RPAC CONTRIBUTIONS. 
NOTE: Due to space considerations, a complete list of RPAC contributors will be available online @ LIRealtor.com 

RPAC UPDATE
By Liz English, 
RPAC Chairperson

LIBOR’S 2014 RPAC GOAL IS $283,230 BASED ON RPAC’S FAIR SHARE OF $15 PER MEMBER. For more information, please contact Randy L. Kaplan, Director of Governmental Affairs, Ext. 380.

GOAL
$283,230

GOAL
$283,230

TO DATE...$39,000TO DATE...$39,000

RPAC REALTORS® Political Action Committee

2014 RPAC HONOR ROLL IT’S YOUR BEST INVESTMENT IN BUSINESS!

FREE (almost) Fun



Q. Help! I was just contacted by a com-
pany called Getty Images and they say
I infringed on their copyright because I
downloaded pictures to my IDX that
were already on the MLS. They want
$1800 from me! What do I do?

A. First, do not individually download
any pictures since you do not know
where the original broker got them. But
this brings up an issue for any agent or
broker who has an IDX. To protect your-
self, make sure you add the Digital
Millennium Copyright Act (DMCA)
Notice, which you will find on
www.lirealtor.com under the Legal Tab
in the section entitled Legal/Ethics/DOS.
As for your problem, if Getty Images
holds the copyright, and you do not have
the DCMA Notice and you downloaded
the pictures yourself, you have violated
that copyright. Therefore Getty can sue
you. If that is the case, you can try to set-
tle the claim. Maybe they will take less!
Good luck!

Q. I have a listing that was given to me
by a Court Order in a divorce action.
The husband and wife both agreed to
use me and my firm. The Court Order
states the selling price must be dropped
by a certain amount every month until
the house sells. One spouse wants the
price dropped and the other spouse will
not sign the price change. The lawyer
for the spouse who wants the price
changed told me I am bound by the
Order, and he will hire another broker if
I do not comply, but I am not comfort-
able reducing the price when one
spouse forbids me to do so. On the
other hand, I do not want to be found in
Contempt of Court. What do I do?

A. You cannot be found in Contempt
of Court unless you are a party over
which the Court has jurisdiction! The
spouse who refuses to reduce the price is
the one in Contempt. The other spouse’s
attorney must bring a Contempt Action
to the Judge against the recalcitrant
spouse, not against you! In the mean-
time, if the parties get another broker,
you would still be owed a commission if
the house sells pursuant to the terms of
the contract you and the parties signed!
That lawyer sounds like a bully!

Q. I sold a property at an Open House
to someone who walked in and never held
himself out as an agent or broker. Now
we are going to contract and he says he is
an agent from Upstate and expects to get
the selling portion of the commission.
Can he do that? Do I have to pay him?

A. There are several issues here. Did he
identify himself as a buyer’s broker at the
first substantive contact? Did you know

he expected payment when you let him
into the Open House? Are you willing to
compensate a non-MLS office? If no
written agency disclosure was timely
made, he has violated License Law
regarding the requirement for such disclo-
sures. In addition, your offer of compen-
sation was only made to Participants in
the MLS, but Judges are often unen-
lightened regarding the nature of the
MLS and the parties to whom compen-
sation may be due. If he is a Realtor, he
would have to take you to Arbitration,
where the Panel will understand the
issue. If he is a non-Realtor, you may
end up in front of a Judge who just does
not understand what it means to be a
Participant in the MLS. To protect your-
self from situations such as this, write in
the remarks shown on the public web-
sites that you are only offering compen-
sation to MLSLI Participants. Finally,
ask immediately whether the agent is on
our MLS and, if he is not, tell him you
will not pay him or negotiate a commis-
sion right there and then with him. It
need not be the same as the compensa-
tion you are offering to MLS brokers.

Q. A buyer fell on the ice when I was
showing her a house and now she and
the owner say I am responsible! Am I?

A. Did you push her? Barring an action
such as that, you are not liable!

Q. What difference does it make if I am
a buyer’s or broker’s agent?

A. A big one! Take a class on agency
and then I will give you a pop quiz!

Q. It seems the agents I know who do
rentals are always afraid of getting into
trouble because of Fair Housing
issues. Can I refuse to do rentals or will
that get me into trouble too?

A. You can refuse to do any sort of
work you like. Indentured servitude is
now against the law in this country.

Q. My seller has a hot house. Every time
he gets a good offer, a better one comes
in. Other agents are telling me I have to
give them an opportunity to come up.
When I do that, they tell me I am creating
a bidding war! What do I do?

A. You do whatever your seller tells
you to do! 

Q. Can I be a broker’s agent when my
office has the listing? My office only
offers to compensate broker’s and
buyer’s agents.

A.  No. You are a seller’s agent for all
in-house listings. The MLS offer of
compensation is to other brokers, not
agents in the listing office.

COUNSELOR’S COMMENTS
By Cathy Nolan
Goldson, Nolan & Connolly, P.C.
General Counsel

The LIBOR Legal Help Line is
Available From 

9:00 a.m. – 1:00 p.m.
Monday through Friday

Call the LIBOR Legal 
Helpline at 631-236-4105

LIBOR LEGAL HELP LINE
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If you own a website, you could be subject to claims of copyright infringement.
In order to protect yourself against such claims, you must follow the safe harbor
guidelines of the Digital Millennium Copyright Act (DMCA).  

Copyright infringement occurs when a person uses the creative work of anoth-
er, such as a picture or an article, without that person’s permission.  Anyone who
wants to use the material of another in any way must seek the permission of the
person who created the work.  Using someone else’s work without permission
could subject you to copyright infringement claims.

The DMCA can shield you from certain copyright liability.  The DMCA will pro-
tect website owners when the infringing content is placed on the website by third
parties (by people other than the website’s owner).  This would apply to you if you
have a blog and allow others to upload content and photographs or if you sub-
scribe to IDX where third party information is contained on your website.

If you own a website and upload infringing material yourself, you will not be pro-
tected by the DMCA.

To protect yourself against claims of copyright infringement, follow these
DMCA safe harbor guidelines:

1. You must register with the U.S. Copyright Office and designate an agent to
receive notifications of claimed infringement. The agent can be you or any-
one who agrees to be the designated agent. You can simply register by going
to www.copyright.gov/onlinesp/  and download the form, fill it out, and mail it
to the address provided on the website.  The U.S. Copyright Office charges a
fee to file.

2. You must post on your website the required DMCA Notice and your designat-
ed agent’s contact information.  Please go to www.lirealtor.com and click on
the tab for “Legal” and go to the section titled “Legal/Ethics/DOS” for the
DMCA Notice that you will need to post on your website. This DMCA Notice
should be included in a conspicuous place on your website. You can simply
call it “DMCA Notice” and have it as a click through to the full notice statement.

3. You must promptly remove from your website any infringing material as soon
as your designated agent receives a request of the lawful copyright holder.

Copyright infringement is a very serious and costly offense. To take full advan-
tage of the DMCA protections, please immediately include the DMCA Notice on
your website and be sure to follow all of its requirements. 

IMMEDIATE ACTION RECOMMENDED!!

From the Long Island Board of REALTOR® Legal Department

Interesting Helpline Questions

WHEN: Wednesday, May 7, 2014

WHERE: Belmont Race Track

AMOUNT: $100.00 by 4/23/14 • $125.00 after 4/2314

INCLUDES: Full Gourmet Buffet in The Turf & Field Club, Private
Betting Window, Clubhouse Admission and Post
Parade Program.

REGISTER ONLINE:
www.lirealtor.com/registration/rpac/dayattheraces.aspx



AMENDED NYS AGENCY DISCLOSURE FORM
Approved for 4 hours NYS CE credit — The NYS agency
law and form was amended and takes effect January 1st.
The new form, which is required in all residential transac-
tions, will permit consumers to give their “Advance Consent
to Dual Agency” representation. This amendment will allevi-
ate any confusion about which party is represented by a real
estate broker, will increase transparency of the real estate
process and offer protections for consumers as well as real
estate brokers and agents. In this course, you will receive an
overview of agency representation, fiduciary duties, the new
form and option of “Advanced Consent to Dual Agency”,
how to explain this option to customers and clients and the
benefits and protections that this new form offers you.
Please email drivera@lirealtor.com if interested. 
TUITION: $40 LIBOR Members • $70 Non-Member

NYS AGENCY DISCLOSURE FORM

WEST BABYLON • 9:00AM-5:30PM
4/8 — Single Family Investment Properties Buying,

Managing & Selling EF
4/10 — Listing Power:  If You Have Them….They Will

Come! EF
4/16 — GPS For Pricing:  Great Pricing

Strategies…Going in the Right Direction EF
4/22 — Handle with Care:  Sellers in Distress,

Representing Clients Who Need TLC EF
5/16 — Short Sales in Today's Real Estate Market EF
5/15 — Say Hello to A Good Buy EF
5/19 — Wheel Estate or Real Estate:  Stop Spinning Your

Wheels EF
5/28 — Understanding Like-Kind Exchanges Under sec-

tion 1021 of the Internal Revenue Code to Benefit
Both Clients & Customers E

6/3 — Don't You Wish You Hadn't Done That EF
6/12 — Getting the Listing Priced Right is KEY! E
6/20 — Handling and Closing the Short Sale Transaction E
6/25 — Be My, Be My Buyer EF

JACKSON HEIGHTS • 9:00AM-5:30PM
4/8 — Residential Rental Opportunities, Pitfalls &

Safeguards EF
4/17 — Bridging The Gap:  Multi- Generationals Selling F
4/25 — Counseling Your Buyer Client and/or

Customers...How To Spend Less Time with
Buyers & Make More Money E

5/1 — Buyer, Brokerage and Ethics:  The Right Choices E
5/6 — Handling and Closing the Short Sale Transaction E
5/19 — Listing Power:  If You Have Them….They Will

Come! EF
5/22 — The Truth, The Whole Truth and Nothing But The

Truth:  Legal Checklist to Ensure a Smoother
Transaction EF

6/12 — Say Hello to A Good Buy EF 
6/16 — Buying, Listing & Selling ForeclosuresEF
6/26 — Taking the Mystery Out of Agency:  Properly

Representing Buyers, Sellers and/or Both EF

WOODBURY • 9:00AM-5:30PM
4/11 — Check Up From the Neck Up:  A Tune Up for

Agents EF
4/21 — Handling and Closing the Short Sale Transaction
4/24 — Be My, Be My Buyer E
5/1 — Our Business Is Changing...Are You Upto Date? EF
5/3 — Commercial RE:  Concepts & Terms EF
5/9 — Buying, Listing & Selling Foreclosures EF
5/15 — Disclsoure Insulation from Litigation…

Safeguards & Precautions E
5/19 — Analyzing, Selecting & Managing the RE

Investment
6/4 — Say Hello to A Good Buy EF
6/6 — Buyer, Brokerage and Ethics:  The Right Choices E
6/12 — Don't Get Bitten!  What You Don't Know Will Hurt EF
6/13 — Handle with Care:  Sellers in Distress,

Representing Clients Who Need TLC EF
6/14 — Selling Commercial & Investment Properties:

Issues, Money & Law F

7.5HR CONTINUING EDUCATION

F APPROVED FOR 3 HOURS OF FAIR HOUSING TRAINING
AS REQUIRED BY DEPT. OF STATE FOR THOSE RENEWING
THEIR LICENSE AFTER 7/1/08.

E ALSO APPROVED FOR AND SATISFIES NAR MANDATED
ETHICS COURSE REQUIREMENT FOR REALTORS NEEDED 
BY 12/31/16.

LIBOR EDUCATION & TECH TRAINING

NEW YORK STATE REALTOR 
INSTITUTE
2014 GRI, SRES & ABR & GREEN Designation 
Course Offerings (All NYSAR Classes)

To register for GRI & All Designation courses, 
call NYSAR @ 518-463-0300.

Each module approved for NYS CE credit.

RSPS — RESORT & SECOND HOME MARKTS
Approved for 7.5 hours CE Credit/$150 Members
Woodbury . . . . . . . 8:30AM – 5:30PM . . . . . . . . Apr 2

GLOBAL REAL ESTATE — LOCAL MARKET
(CIPS Requirement)
Approved for 6 hours CE Credit/$150 Members
Jackson Heights. . . 9:00AM – 5:00PM . . . . . . . . Apr 3

GLOBAL REAL ESTATE — TRANSACTION
TOOLS (CIPS Requirement)
Approved for 6 hours CE Credit/$150 Members
Jackson Heights. . . 9:00AM – 5:00PM . . . . . . . . Apr 4

GRI 406 — PRICE IT RIGHT — 
UNDERSTANDING THE APPRAISAL
PROCESS (CIPS Requirement)
Approved for 7.5 hours CE Credit/$125 Members
Riverhead . . . . . . . 8:30AM – 5:30PM . . . . . . . . Apr 22

GRI 405 — CONSTRUCTION & ENVIRON-
MENTAL ISSUES
Approved for 7.5 hours CE Credit/$125 Members
WEST BABYLON. . . 8:30AM – 5:30PM . . . . . . . . Apr 24

GRI 406 — PRICE IT RIGHT — 
UNDERSTANDING THE APPRAISAL
PROCESS (CIPS Requirement)
Approved for 7.5 hours CE Credit/$125 Members
West Bablyon. . . . . 8:30AM – 5:30PM . . . . . . . . Apr 25

GRI 407 — BUILDING YOUR RE PRACTICE
Approved for 7.5 hours CE Credit/$125 Members
Jackson Heights. . . 8:30AM – 5:30PM . . . . . . . . May 8

GRI 403 — FINANCING TO INCREASE
HOOMEOWNERSHIP
Approved for 7.5 hours CE Credit/$125 Members
Woodbury . . . . . . . 8:30AM – 5:30PM . . . . . . . . May 21

GRI 408 — E-PRO DAY 1
Approved for 7.5 hours CE Credit/$125 Members
West Babylon. . . . . 8:30AM – 5:30PM . . . . . . . . May 22

GRI 409 — EQUAL AND ETHICAL SERVICE
Approved for 15 hours CE Credit/$225 Members
Woodbury . . . . . . . 8:30AM – 5:30PM . . . . . . . . June 9 & 10

CBR — CERTIFIED BUYER
REPRESENTATIVE DESIGNATION COURSE
Approved for 22.5 hours NYS Continuing Education Credit.

May 5, 6, 7 . . . . . . . Woodbury. . . . . . . . . . . . Before/After 4/21*
INSTRUCTOR:
*Don Scanlon, CBR, CRB GRI, SRES
TIME: 9:00am – 5:30pm
TUITION: Before: $345 LIBOR Members • $375 Non-Members

After: $375 LIBOR Members • $405 Non Members

DESIGNATION & PROF DEVELOPMENT

ROOKIE NEW AGENT TRAINING COURSE
Approved for 7.5 hours NYS CE credit.
Jun 23, 24, 25 . . . West Babylon . . . . . . . 9:00AM – 1:00PM
TUITION: w/o CE with CE

LIBOR Licensing Students/Members  . . . .FREE  . . . .$65
Non-members  . . . . . . . . . . . . . . . . . . . . . .$150  . . . . .$215

REALTOR SHORT SALE 
CERTIFICATE PROGRAM
Approved for 15 hours NYS CE credit.
Upon successful completion students will
receive certificate & RSSP pin.
May 29 & 30 . . . . West Babylon . . . . . . . 9:00AM – 5:30PM
TUITION: $175 LIBOR Members, $225 Non-members
INSTRUCTOR: Cathy Nolan Esq. & Linda D’Amico
Satisfies 3 hours of Fair Housing training as required by Dept. of
State (on second day of class). Satisfies 2.5 hours of Mandatory
Ethics training as required by NAR (on second day of class)

FLORIDA LICENSING COURSE COMING
SOON ONLINE!!
Visit our website: www.lirealtor.com/education

FAIR HOUSING AWARENESS IN SALES 
& RENTALS
Approved for 3 hours of Fair Housing Training as
required by Dept. of State for those renewing their license
after July 1, 2008. 
May 8 . . . . West Babylon . . . . . . Instructor: Nick Gigante
Jun 26 . . . . Woodbury . . . . . . . . Instructor: Nick Gigante

TIME: 9:30AM – 12:30PM  
TUITION: $25 LIBOR Members, $40 Non-members

THE RULES OF THE REAL ESTATE GAME
— MLS PROCEDURES & RULES:
SITUATIONS AND SOLUTIONS
Approved for 3 hours NYS CE credit. 
May 8 . . . . . . . . . . West Babylon . . . . . . . . 9:30AM – 12:30PM
TUITION: $20 LIBOR Members, $45 Non-members
INSTRUCTOR: Hank Cardello

CONTINUING EDUCATION

VISIT US ONLINE AT LIREALTOR.COM/EDUCATION

SPRING 2014

REGISTER BY TELEPHONE: 631-661-4800 x 21 • TO REGISTER ON-LINE OR FOR
DIRECTIONS, VISIT OUR WEBSITE AT LIREALTOR.COM/EDUCATION

(Continued on page 14)

SEE PAGE 14 FOR MORE EDUCATION CLASSES!!SEE PAGE 14 FOR MORE EDUCATION CLASSES!!

NOTARY PUBLIC TRAINING SEMINAR
May 8 . . . . . . . . . . West Babylon . . . . . . . . 1:30PM – 4:30PM
INSTRUCTOR: Sal D’Agate, REALTOR
TUITION: $35 LIBOR Members • $55 Non-members

NOTARY PUBLIC
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BUSINESS CAREER 
OPPORTUNITIES

COACH REALTORS
Cathleen Whelan• 631.360.1900 x 201
• CoachRealtors.com

DOUGLAS ELLIMAN
AskElliman.com

KEYSTONE REALTY
800.639.6257 • JoinKeyStone.com
Keystonerealty1@aol.com

FINANCIAL SERVICES

LONG ISLAND REALTORS
FEDERAL CREDIT UNION 
631.661.4800 ext 371 • LIRFCU.com

INSURANCE/LEGAL

INSURANCE PLUS
516.922.1200 • insuranceplusny.com

MEDIA

MLS/LIBOR WEBSITE MLSLI.COM
MLSSTRATUS.COM
Donna Lee Wimmers • 631.661.4800 ext 348

THE REALTOR ADVERTISING
Donna Lee Wimmers • 631.661.4800 ext 348

MEMBER BENEFITS

NYSAR
518.463.0300 x 229 • nysar.com

TECHNOLOGY

MLS PRODUCTS & SERVICES
Dana Nowick • 631.661.4800 ext 367 •
mlstechs.com

PROFESSIONAL SERVICES DIRECTORY LIBOR EDUCATION (Continued from page 13)

RIVERHEAD • 9:00AM-5:30PM
4/7 — The Impact of the Law on the Unsuspecting RE Client & Customer EF
4/10 — New Market, New Skills Retool...RIGHT NOW! EF
4/25 — Professional Conduct Has It's Rewards EF
5/1 — GPS For Pricing:  Great Pricing Strategies…Going in the Right Direction EF
5/15 — Property Management:  Managing 1 - 4 Family Homes
5/21 — GPS For Pricing:  Great Pricing Strategies…Going in the Right Direction EF
6/3 — Say Hello to A Good Buy EF
6/9 — Listing Power:  If You Have Them…They Will Come! EF

BEST WESTERN MILL RIVER MANOR, ROCKVILLE CENTRE • 8:30AM-5:00PM
4/7 — Getting the Listing Priced Right is KEY! E
4/16 — Don't Get Bitten!  What You Don't Know Will Hurt EF
4/25 — Single Family Investment Properties Buying, Managing & Selling EF
5/5 — The Impact of the Law on the Unsuspecting RE Client & Customer EF
5/16 — Say Hello to A Good Buy EF
5/28 — Be My, Be My Buyer EF
6/11 — Risk Management Solutions!  What Every Realtor Should Know EF
6/20 — The Truth, The Whole Truth and Nothing But The Truth:  Legal Checklist to

Ensure a Smoother Transaction EF
6/30 — Check Up From the Neck Up:  A Tune Up for Agents EF

7.5HR CONTINUING EDUCATION

SPRING 2014 (continued from page 13)

F APPROVED FOR 3 HOURS OF FAIR HOUSING TRAINING AS REQUIRED BY DEPT. OF
STATE FOR THOSE RENEWING THEIR LICENSE AFTER 7/1/08.

E ALSO APPROVED FOR AND SATISFIES NAR MANDATED ETHICS COURSE REQUIREMENT FOR
REALTORS NEEDED BY 12/31/16.

TECHNOLOGY AND SATURDAY COURSES

THE SERVICES DIRECTORY IS PROVIDED AS AN ADDITIONAL
SERVICE. THE PUBLISHER DOES NOT ASSUME ANY 

LIABILITY FOR ERRORS OR OMISSIONS.

Call Donnalee at 631-661-4800 Ext. 348 to advertise
your company in “The REALTOR®” paper 
PROFESSIONAL SERVICES DIRECTORY.

SATURDAY CLASSES:

WEST BABYLON
Apr 5. . . . . . . . . Get Ready for All New MLS Stratus (Hands On)
Apr 5. . . . . . . . . 10- Day Sales Qualifying Sales Person Course - DAY 1
May 17 . . . . . . . Get Ready for All New MLS Stratus (Hands On)
May 13 . . . . . . . Get the Most From Stratus Maps and CMA's (Hands On)

WOODBURY
Apr 5. . . . . . . . . The Evolution of Green Commercial Buildings
May 3 . . . . . . . . Get Ready for All New MLS Stratus (Hands On)
May 3 . . . . . . . . Commercial RE:  Concepts & Terms
Jun 14 . . . . . . . . Selling Commercial & Investment Properties:  Issues, Money & Law 

7.5 Hours CE Credit • TIME: 9:00AM – 5:30PM

GET READY FOR ALL NEW MLS STRATUS (Hands On)
Apr 5 (Sat), Apr 15, May 8, 17 (Sat), May 21, 29, Jun 10, 16 & 24. . . West Babylon
Apr 25, May 7, Jun 10 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Jackson Heights
Apr 8, 17, 28, May 3 (Sat), 6, 28, Jun 5, 13 & 25 . . . . . . . . . . . . . . Woodbury
Apr 8, May 13, Jun 19. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Riverhead

STRATUS LITE & EASY (Hands On)
Apr 10. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . West Babylon
May 12, Jun 26 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Jackson Heights
Jun 12 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Riverhead

GET THE MOST FROM STRATUS MAPS & CMA (Hands On)
Apr 3, 22, May 13, Jun 14 (Sat), 18 . . . . . . . . . . . . . . . . . . . . . . . West Babylon
May 21 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Jackson Heights
Apr 23, May 8, 19, Jun 17, 23 . . . . . . . . . . . . . . . . . . . . . . . . . . . Woodbury
Apr 29, May 22, Jun 24. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Riverhead

BEST & LATEST FEATURES — Find, Listingbook & Instanet
May 5. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . West Babylon
Jun 19 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Woodbury

ARE YOU SMARTER THAN A HOME BUYER? (Hands On)
May 7. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . West Babylon
Apr 2 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Jackson Heights
Apr 15. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Woodbury
Apr 23 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Riverhead

WHY SHOULD I LIST MY HOUSE WITH YOU?  (Hands On)
Jun 3 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . West Babylon
Apr 16, Jun 18 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Jackson Heights

KEEP YOUR SELLERS REAL & YOUR LISTINGS HOT (Hands On)
Apr 18. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . West Babylon
Apr 30 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Woodbury
May 7. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Riverhead

TAKE YOUR DESK ON THE ROAD (Hands On)
Jun 25 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . West Babylon
Apr 30 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Jackson Heights
May 13 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Woodbury
Jun 17 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Riverhead

FINDERS KEEPERS: Search Nationwide for Listings Property &
Community Info (Hands On)
Apr 24, Jun 11 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . West Babylon
May 29 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Jackson Heights
May 15 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Woodbury
May 28 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Riverhead

MONEY MAKING SOLUTIONS YOU CAN’T LIVE WITHOUT
(Lecture)
Jun 11 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Jackson Heights
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75-HOUR SALESPERSON QUALIFYING COURSE
West Babyon . . . 9AM – 5:30PM . . Apr 1-4, 7, 8-11, 14*
West Babyon . . . 9AM – 5:30PM . . Apr 5, 6, 12, 26, 27, May 3, 4, 10, 17, 18* 

(Weekend Class)
Woodbury . . . . . 9AM – 5:30PM . . Jun 16-20, 23-26, 27*
Riverhead . . . . . 9AM – 5:30PM . . Jun 16-18, 20, 23-27, 30*
Jackson Heights . 9AM – 5:30PM . . May 27-30, Jun 2-6, 9*
*Exam date till 6:30PM
TUITION:
SALESPERSON: $295 – register 5 business days before course; $325 – thereafter.
BROKER: $175 – LIBOR Members; $195 – Non-members.

45-HOUR BROKER QUALIFYING COURSES
West Babylon . . . 9AM – 5:00PM . . Apr 28-May 2, 5, 6*

30-HOUR REMEDIAL GAP COURSE
Approved for 22.5 hours NYS CE credit. 
If you completed the 45-Hour Salesperson Qualifying Course prior to July 1, 2008 and did NOT apply
for your RE license on or before June 30, 2008, you will need to take this course. If you currently hold
a RE license and want to obtain a broker license, you will need this course in addition to the 45-Hour
Broker Qualifying Course.
The 30-Hour Remedial Course is available online by going to: 
http://www.lirealtor.com/30HourRemedialCourse

Woodbury . . . . . 9:00AM – 5:00PM May 27-May 30, Jun 2*
*Exam date till 5:00PM
TUITION: $125 LIBOR Members

$135 LIBOR Graduates 5 days prior to start
$145 Non Members 5 days prior thereafter $155

TEXTBOOK AVAILABLE TO PURCHASE

LICENSING
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L o n g  I s l a n d  B o a r d  o f  R E A LT O R S ® M e m b e r  B u s i n e s s  D i r e c t o r y
A CONSOLIDATION OF INDUSTRY RELATED BUSINESS PROFESSIONALS AND SERVICES • LIREALTOR.COM

ACCOUNTANTS 
ALBRECHT VIGGIANO ZURECK & COMPANY, P.C. • Thomas Murray • 631-434-9500 • tmurray@avz.com

ATTORNEYS
ABRAMS GARFINKEL MARGOLIS BERGSON LLP • Neil Garfinkel • 212-201-1170 • ngarfinkel@AGMBlaw.com 
CHANDRA LAW OFFICES, P.C. • Arun Chandra • 718-261-4200 • arun@chandralawny.com 
GOLDSON NOLAN & CONNOLLY, P.C. • Cathleen Nolan • 631-236-4105 • cqnesq@aol.com 
MELISSA KOLLEN RICE, ESQ. • Melissa Kollen Rice • 631-543-0770 • mkrlaw1@aol.com 

BUSINESS RESOURCES
M3 MEDIA GROUP • Kathleen Silvanovich • 631-353-3350 • ksilvanovich@m3-mediagroup.com
ROEL RESOURCES LLC • Ron Roel • 516-671-7412 • roel@optonline.net

CLEAN-UP / RESTORATION
SERVPRO OF FARMINGDALE/MASSAPEQUA • Nicholas P. Magalhaes • 516-221-3666 • Nickm10073@gmail.com 

ENVIRONMENTAL SERVICES
NY INDOOR AIR QUALITY SOLUTIONS • Michael Shain • 631-275-5999 • info@nyiaqsolutions.com 

FINANCIAL SERVICES
BETTER QUALIFIED • Donna Ciccarelli • 516-639-0913 • donna@betterqualified.com 

HOME HEATING SERVICES
HART PETROLEUM • Jacqueline Hart • 631-667-3200 • jhart@hartpetroleum.com
HIRSCH FUELS INC • Christopher Hirsch • 631-234-6209 • lisa@hirschfuels.net 
PERILLO BROTHERS HEATING CORP • Chris Perillo • 631-249-4141 • cperillo@perillobros.com
PETRO HEAT & POWER • Ellen Murray • 516-686-1643 • jcesaria@petroheat.com
ROMANELLI & SON INC. • Martin Romanelli • 631-956-1201 • cheryld@romanellioil.com 
SWEZEY FUEL CO INC. • Gary Zanazzi • 631-475-0270 • kfuhrmann@swezeyfuel.com 

HOME IMPROVEMENT
LILIANAS TRENDS • Cesar Perez • 516-841-4881 • junglejaguar@msn.com 

INSPECTION SERVICES
FEDERATED HOME INSPECTIONS • Richard Merritt • 800-422-4473 • fcsinsp@aol.com 
HOME INSPECTION ASSOCIATES • Art Eckman • 516-482-0900 • art@homeinspectny.com
HOUSEMASTER HOME INSPECTION LI • Matthew Kaplan • 800-805-1122 • mkaplan@housemaster.com
INSPECT-IT1ST PROPERTY INSPECTIONS • Mitchell Allen • 855-900-4677• mallen@inspectit1st.com 
NATIONAL PROPERTY INSPECTIONS • Charles Panellino • 631-366-0441 • npisuffolk@optonline.net

INSURANCE SERVICES
INSURANCE PLUS • Rose Gagliardi • 516-922-1200 • rose@insuranceplusny.com 
MALPIGLI & ASSOCIATES INSURANCE • Keith Kebe • 631-581-5555 • keith@malpigliins.com 

LAND SURVEYORS
MUNICIPAL LAND SURVEY PC • Robert W. Ott • 631-345-2658 • mlspc@optonline.net

LENDERS / BANKING
ACADEMY MORTGAGE CORP • Dominick Sutera • 516-249-4800 • dsutera@bankamc.com 
BANK OF AMERICA • Don Romano • 516-247-3253 • don.romano@bankofamerica.com 
BETHPAGE FEDERAL CREDIT UNION • Daniel Kilfoil • 516-349-4240 • dkilfoil@bethpagefcu.com 
BETHPAGE FEDERAL CREDIT UNION • Justin Lee • 516-428-8276 • julee@bethpagefcu.com 
CHASE  BANK • Jed Moloney • 631-624-7410 • jed.moloney@chase.com 
CITIMORTGAGE • Lawrence Matarasso • 631-495-3120 • larry.matarasso@citi.com 
CONTINENTAL HOME LOANS • Mike McHugh • 631-549-8188 • mmchugh@cccmtg.com 
CONTINENTAL HOME LOANS • Leslie Tao • 631-549-8188 • ltao@cccmtg.com 
FAIRWAY INDEPENDENT MORTGAGE CORP. • Steve Probst • 631-881-5101 • sprobst@fairwaymc.com 
NEFCU • Vittorio Scafidi • 516-714-2091 • vscafidi@mynefcu.org 
PNC MORTGAGE • Marc Franchi • 516-531-5802 • marc.franchi@pncmortgage.com 
PRIME LENDING • Robert Trager • 516-428-7491 • rtrager@primelending.com 
PROSPECT MORTGAGE • Fran Libretto Ward • 917-667-1656 • fran.libretto-ward@prospectmtg.com
RIDGEWOOD SAVINGS BANK • Arthur Saitta • 516-949-3875 • asaitta@RidgewoodBank.com 
SANTANDER BANK • Richard Kilfoil • 631-531-0981 • rkilfoil@santander.us 
TD BANK NA • Thomas Kain • 631-962-2970 • thomas.kain@td.com 
THE MONEY STORE • Amrish Dias • 516-227-2500 • adias@themoneystore.com
VALLEY NATIONAL BANK • Richard Demartino • 516-437-1000 • rdemartino@valleynationalbank.com 
WELLS FARGO HOME MORTGAGE • Debra Piazza • 516-520-3620 • debra.j.piazza@wellsfargo.com 

MOVING COMPANIES
COLLEGE HUNKS HAULING JUNK & COLLEGE HUNKS MOVING • Ted Panebianco • 516-236-9382 • ted.panebianco@1800junkusa.com

SPEAKERS / TRAINERS
DARRYL DAVIS SEMINARS • Darryl Davis • 631-929-5555 • darryl@darryldavisseminars.com 

TITLE SERVICES
AMBASSADOR ABSTRACT LLC • Don Belcher • 631-923-2410 • dbelcher@ambabstract.com 
1ST EQUITY TITLE AND CLOSING • Rafael Lieber • 516-873-9595 • rlieber@1stEquity.com
PYRAMID TITLE AGENCY • Kathleen Herrmann • 631-698-5090 • kathy@pyramidtitle.com

LIBOR makes no representations or warranties, either expressed or implied, of any kind with respect to products or services offered by these businesses and does
not directly or indirectly endorse any particular business, product or service. LIBOR does not assume liability resulting from your dealings with these businesses.
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TOP 10 LONG ISLAND AGENTS (by Gross Commissions)

TOP 10 LONG ISLAND TEAMS (by Gross Commissions)

#1

#1

#2

#2

#6#4 #8#3

#3

#7

#7

#5

#5

#9 #10

AGENTS
#1 Joyce Coletti

#2 Lina Lopes-Jata

#3 Ronnie Gerber

#4 Marian McKenna

#5 Bryn Elliott

TEAMS 
#1 The Scarito Team

#2 The Tripodi Team 

#3 JoAnn Boettcher Team

#4 The Jaeger Team

#5 Louise Pitlake Power Team

LONG ISLAND TOP 5 BY TRANSACTIONSTEAM PLAYER AWARD 

Mollie Grossman  Maureen Polyé

PINNACLE AWARD WINNERS  Erica Grossman  Michaela Keszler  Enzo Morabito Team  The Scarito Team  DIAMOND AWARDS  Ronnie Gerber  Kang, Keogh, 

Agnello Team  Maggie Keats  Eva Lee  Louise Pitlake Power Team  The Tripodi Team  PLATINUM AWARDS Bonny Aarons and Janette Goodstein    Raphael 

Avigdor    Scott Bennett and Amanda Field    JoAnn Boettcher Team    Buckhout Mattson Team    Carr and Falabella Team    Joyce Coletti    Jeanine Edington   

Roberta Feuerstein    Maryanne Horwath    The Jaeger Team    The Korahais Team    The Lenard Team    Connie Liappas    The Rubin Team    Rachel Sha   

Thomas Uhlinger  GOLD AWARDS  Diane Andersen  Lori Barbaria  Cynthia Barrett  Baumann and Mazzeo Team  Stu Bayer and Caroline Gelb Team   

Jill Berman  Barbara Blumberg    Richard Broere and Keith Dawson Team  Maddy Camay  Stuart Caspi  Lord Chapin Team  Colombos and Dooley Team   

Paul Conforti Aaron Curti  Jordan Daniel  Tania Deighton  Maralyn Diggin and Patricia O’Leary Team  David Donohue  Richard Doyle  Barbara Drucker   

Bryn Elliott  Lili Elsis  Anne Fishbein  Priscilla Garston and Alyra Hoffman Team  Bonnie Goldstein  Mollie Grossman    Barbara Gunn  Susanne  

Gutermuth  Susan Higgins  Susan Hovdesven  Matthew Korman  Catherine Lindstadt  Jennifer Lo    Lina Lopes-Jata  Lori MacGarva and Robert 

Kohr Team  Marian McKenna  Patrick McLaughlin  Annette Mina  Dawn Neway  Lynn November  Maria Orlandi  Lynda Packard  Patricia Pascullo 

Irene Rallis  Alicia Ramaizel  Joyce Roe  Maria Rovegno  Wendy Sanders    The Schumm Team  Peter Schwartz  Michael Shaheen  Susan Sorid 

Christopher Stewart  Terry Thompson  Clara Valderrama Team  Barbara Wanamaker  John and Toby Williams  William Wolff  Linda Zhao 

PRESIDENT’S CIRCLE AWARDS  Nicholas Albanese  Salvatore Ammirati  Scott Bartlett  Phyllis Beitler and Claire Sidi Team  Janet Bidwell and Pamela Hogrefe Team 

Susan Ceslow  Traci Clinton  Manon Compitello  Laura Copersino  Patricia Erker  Ann Evangelist    Kathleen Evangelista  Josiane Fleming  Andee 

Greiff Team  Jon Holderer  Sibel Huryilmaz  Ilkay and Richards Team  Lynda Ireland  Ji Qiong Jiang  Maria Kafetzis  Danilo Kamenetz  Katrina 

Kamer and Catherine Gerspach  Sha Lu  Charles Maione  Gayle Marriner-Smith  Dianne McMillan Brannen  Nina Naqvi  Carol Nobbs  Jason Orsini   

Elaine Patterson  Allen Piliero  Racanelli and Orioli Team  Denise Rogers  Regina Rogers  Lenny Rosenfeld  Steven Rosmarin  Saladino Team   

Rozita Soomekh   Ludmilla Stanco Team  Joanne Sturchio  Caroline Sweezey  Tana Tricola  Victoria Van Vlaanderen  The Windheuser Team 

The Zakinova Team  LEADING EDGE AWARDS  Carol Acker and Alexia Poulos Team  Monica Altmann  Yasmin Arshravan  Margaret Biegelman  Annalisa 

Bossio  Barbara Brundige  Janet Canfield and Florence Lohen Team  Carillo Team  Timothy Cavanagh  Margaret Darling  Ruth DePierro  Phyllis Dixon 

Janet Falco Richard Finder  Debbie Fiscaletti  Havi Frankel  Laurie Fromme  Victoria Germaise and Margaret Zarcone Team  Rene  Giacobbe  Susan 

Giglio  Maria Goldberg  Joan Gordon  Annette Greenfield  Elaine Halpin  Sheryl Hecht    Lisa Hendrickson  Walter Hurney  Ruth Ann and Robert 

Hyne  Jarrahian and Lichaa Team  Adriana Jurcev  Robin Kaplan  Heidi Karagianis  Argie Karavas  Mosel Katzter  Peter Kavanaugh  Kevin Kim 

Danuta Krzeminska  Sheri Kutilek  Mark Leventhal  Natalie Lewis  Steve Mandresh  Norm Marcioch  Mary Marmorowski  Michael McLean  Janine 

McQueeney  Sherry Modlin and Lauren DeSantolo Team  Tracey Mullikin  Jan Nelson  Kelly O’Halloran  Melissa Osborne and Peter Chervin Team  Lori 

Placido  Constance Porto  Jeannine Principe  Kathleen Raffio  Gail Rattner  Ruth Redlener  Suzette Reiss  Margaret Remhild  Marcia Samberg   

Patricia Santella  Patricia Shannon  Lauren Sher  Robyn and Fred Sher  Marie Skarren  Andrea Sorrentino  Maria Squitieri  Valerie Stone and Laura 

Page Team  Alexandra Tsiatis  Cheryl Uram  Susan Vignati-Hughes  Elinore West  Morgan White  Daniel Whooley  Gary (Kwanho) Yun  Vera  

Zaremba  The Zezelic Team

LIFETIME ACHIEVEMENT AWARD  

George Haas 

ROOKIE OF THE YEAR 

Mark Leventhal
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