
As you know, 2017 has been a year of mixed re-
sults with local, state and federal attacks on our real 
estate industry. We won in Nassau County by defeat-
ing implementation of the mortgage recording fees 
back into the Nassau County 
Budget. We’re struggling with 
the changes in the federal tax 
law and the reinstatement of the 
Cease & Desist Zones in parts of 
Queens. Never has investing in 
the REALTORS® Political Action 
Committee (RPAC) been more 
critical than now. 

It’s still winter in New York and Spring 
Training is just around the corner. Why is 
that of importance to RPAC and you? Quite simply — 
we have our fi rst RPAC fundraising event of the year 
already on the books. Join us on Sunday evening, July 
22nd at Yankee Stadium in the Bronx to witness an 
exciting Subway Series game between the NY Mets vs 
the NY Yankees.

Last month it was announced that the Yankees have 
acquired 2017 National League MVP Giancarlo Stanton 
to join their already impressive lineup including the 2017 
American League Rookie of the Year outfi elder Aaron 
Judge, catcher Gary Sanchez and pitching ace Masa-
hiro Tanaka. That lineup will surely bring back memo-
ries of yesteryear when Mickey Mantle and Roger Maris 
were immersed in the home run battle in 1961.

Love the Mets and hate the Yankees? In that case 
— you will certainly not want to miss the starting pitch-
ing of Aces Noah Syndergaard, Matt Harvey, Jacob de-
Grom and Steven Matz going against the Yankees slug-
gers. Fans know how good pitching stops good hitting.

For an RPAC investment of $150 per ticket — you 

will receive a game ticket to sit in Sec 414; 90 minutes 
of hamburgers, hot dogs, soda and draft beer during 
the pregame reception in the Budweiser Party Deck. 
You can even use it as a special gift to someone.

Tickets are extremely limited. Please call Maryann 
Horan at (631) 661-4800 ext. 354 if you are interested 
in attending.

LIBOR has many additional ways for you to make 
your investment fun this year. Get ready to throw 
strikes of a diff erent kind when we host the Annual 
RPAC Bowling event in March at Bowlmor Lanes in 
Melville.

Also — watch for LIBOR’s Annual RPAC Day at 
the Races at Belmont Racetrack in May with the date 
to be confi rmed soon.

RPAC is an organization that ensures lawmakers 
hear the collective voice of thousands of REALTORS®. 
RPAC supports candidates who back the real estate 
industry in safeguarding your ability to conduct busi-
ness; and protecting your bottom line. 

Your investment in RPAC helps Protect REAL-
TORS® at the local, state and federal levels. 

Invest in yourself and your business through RPAC 
today!  •
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LIBOR Starts the 2018 RPAC Year with a Blast!
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By Randy L. Kaplan
Director of Government Aff airs

“RPAC” Your Best Investment In Real Estate
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COUNSELOR’S  COMMENTS

A year ago, the theme of this article was “Uncertain-
ty”. In that regard, nothing has changed in the respect 
only, that there may be some new items on the list.

We have a new federal tax program and we do 
not know its impact on our local housing market. 
Compounding this is a continued shortage of inven-
tory which may loosen up if aff ordability is seriously 
aff ected, which creates another problem.  Predicting 
the future on past data is diffi  cult.  Predicting it on an 
unknown tax plan where we have no data is virtually 
impossible.

The “Uncertainty” progresses to REALTORS®.  What 
do they advise Clients? Caution?  Boldness? With DOS 
committed to promoting and enforcing representation 
of both parties to the transaction, REALTORS® had bet-
ter understand their fi duciary responsibilities, which 
from our experience, they do not!  And worse, they don’t 
even know what they don’t know!

Staff  leadership “Uncertainty” is facing LIBOR and 
MLSLI. I will be retiring as of June 30, 2018 after 42 years 
of infl uencing, promoting and adapting to change and 
heading up a talented, dedicated and experienced staff . 
There will be a new Chief Executive Offi  cer (CEO), but 
with that should come the benefi t of new ideas, redefi n-
ing problems and working to solve them.

“Uncertainty” in our Organizational structure. LI-
BOR will be working with a somewhat smaller Board 
of Directors (BOD), but still the largest in the country. 
It’s sheer size and philosophy of “sending issues to a 
Committee” inherently inhibits timely action. MLSLI, 
with the country’s largest BOD, suff ers from a similar 
issue in that there is an unwillingness to make a deci-
sion the fi rst time they are presented with information 
on something new. Thus, they postpone a decision to 
“think about it” before acting even when the facts are 
known. 

As an industry and organization, we have experi-
enced uncomfortable change before, but 2018 will most 
probably raise the “stress level” to new heights.  •

By Joseph E. Mottola
LIBOR Chief Executive Offi  cer

From Where I Sit

I am honored and humbled to be the 2018 
President of the Long Island Board of REAL-
TORS®. On a personal note I am thankful for all of 
the members of LIBOR who contribute their time, 
ideas and passion so we can make a diff erence.  
Keeping the American Dream of Home Ownership 
alive and fl ourishing is so vital to the continued de-
velopment of Long Island stretching from Queens 
through Montauk and Orient Point.

To remain a great organization we must always 
be looking forward and yet present in the moment.  
The future of any organization is keeping a fi nger 
on the pulse and making those adjustments neces-
sary to being relevant.  

Some of the initiatives we will continue to work 
on in 2018 include, Legislative emerging issues and ad-
vocacy, voluntary investments in RPAC and increasing 
the Call to Action response in an eff ort to increase our 
REALTOR® infl uence. The Public Relations Department 
will continue to focus on raising public awareness 
about our endeavors within our communities. Global 
awareness is moving forward as a result of the hard 
work of the Global Business Committee. In 2017 LIBOR 
was awarded the prestigious “Gold Status” from NAR 
which will avail us to more Global opportunities in the 
area of potential trade missions and/or recognition for 
an ambassador association to another country.  

In 2018 the challenges will be many but we will 
keep our eyes on the commitment of being publi-
cally visible, vibrant and forward thinking in our de-
cisions. LIBOR is dedicated to the consumer hous-
ing interests and the success of its members. The 
Executive Team, Board of Directors, Committee 
Chairs, Chapter and Division Leadership and Staff  
are collectively working together in achieving and 
moving forward all of these initiatives.  

By Charlotte Van der Waag
LIBOR President

President’s Message

LIBOR NEWS

“Achieving a dream is about more than 
just what you accomplish, it’s about who you 

become in the process.”
— John C. Maxwell

CONTINUED ON PAGE 4
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Q. Can I put my sold sign on the property after my 
buyer goes to contract with the seller?

A. If you are also the listing broker and have the sell-
er’s permission, you can put an “In Contract” sign on the 
premises. The DOS believes it is untrustworthy to indi-
cate sold before a closing. If there is a listing broker and 
you are the selling broker, you cannot put a sign on the 
lawn unless the listing broker and seller approve and the 
chances of that would seem mighty slim. If you are the 
selling broker and the buyer gives you permission, you 
can put a “Sold” sign on the house once it has closed.

Q. Can I advertise all the houses I have listed and sold, 
even though I listed and sold the houses while associ-
ated with another broker?

A. Yes, but you must indicate that the transactions 
occurred while you were affi  liated with another broker, 
although you do not have to give the name of the other 
broker (or brokers) but you just have to make it clear that 
the sales did not occur in your present broker’s offi  ce.

Q. I left my previous offi  ce and have not been paid on 
a deal that just closed. What can I do?

A. If your prior broker does not pay you, you will 
have to go to Court and sue for your money, but the 
Courts will like to see that you gave the broker a “rea-
sonable time” in which to pay you, which is generally 
considered to be about 30 days.

Q. I have a buyer who wants to do a lead hazard in-
spection on a house he wants to buy, but the seller 
says he will not allow it. Isn’t that against the law?

A. No. The seller never has to allow the inspection, but 
then the buyer cannot be compelled to buy the house.

Q. Can a seller refuse to let an agent and his company 
into his house? He says he knows the agent from the 
time they were in high school and he hates him! 

A. The US Constitution allows every American to re-
fuse to let someone in his home, even the government, un-

less there is a warrant! You may not write on your listing 
that a particular agent or company cannot enter the house, 
but you can tell the person or offi  ce when you are asked to 
let them in that the seller will not allow it. Get it in writing 
from the seller to you in order to protect yourself, however!

Q. I want to buy a house listed by another broker. Can 
I get paid as an agent? Can I waive my commission?

A. If you are the buyer, you must be a buyer’s agent. 
Your license entitles you to get paid in your capacity as 
an agent even when you are the buyer, unless the listing 
agent and seller have not off ered to compensate a buyer 
agent. If you wish to waive compensation, you should 
get your broker’s written permission and give a copy of 
that to the listing broker, or the listing broker may be 
sued by your broker. Incidentally, whenever a NYS licens-
ee buys or sells real property in New York, the contract 
must state that the buyer or seller, whichever it is, is a 
licensed real estate broker or salesperson in the state.

Q. I have a seller who is selling the house he lives in for 
$2,50,000.00, but he bought it years ago for $585,000.00. 
He wants to do a 1031 exchange or else he says he will have 
to pay a big capital gain tax. What is a 1031 exchange?

 A. It is a way to defer recognition of a gain so that you 
do not have to pay capital gains taxes at the time of the 
sale, but it is not available to your seller since it can only 
be done with investment or business property, not with a 
primary residence. If, however, the primary residence is a 
two or more-family property, he can bifurcate the sale and 
take the $500,000.00 capital gain forgiveness and a por-
tion of the basis for his primary residence portion and use 
the balance of the money he receives for a 1031 exchange. 
It is a lot more complicated than this would make it sound, 
so suggest he speak to an attorney and accountant.  •

By Cathy Nolan
Goldson, Nolan & Connolly P.C.

Helpline 
Questions

LIBOR Legal Helpline: 
FREE Advice for Members through LIBOR

The Legal Helpline gives you direct access to a 
board-retained real estate attorney, who is available 
to answer your legal questions. The Legal helpline 
can be reached by phone at (631) 236-4105 or (516) 
404-7966, or by fi lling out the online contact form at 

LIRealtor.com/legal/legal-helpline.
For all important legal info and timely legal tips 

visit www.LIRealtor.com/legal.



In conclusion I look forward to working with all areas 
of LIBOR in 2018. We are a successful REALTOR® orga-
nization because of the strength and dedication of our 
volunteer leadership and talented staff .  We are commit-
ted to continue to enhance the professionalism of our 
members through educational programs and commu-
nity outreach.  It takes a “TEAM” eff ort and support to 
continue on the path of LIBOR being a respected and 
highly regarded organization.   •
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LIBOR COURSE SCHEDULE

FOUR NEW TECH TRAINING COURSES FOR 2018! 
 VISIT LIREALTOR.COM/EDUCATION FOR 

CLASS DATES AND LOCATIONS

Fun with RE Analytics Using Stratus and Excel — 
Approved for 3.75 Hours

You too can become a “data analyst”! It sounds fancy but 
in reality it just means fi nding and taking the information 
you already have available and using it to build business!  
See how property ownership data from public records 
can become a robust list of potential clients. Learn how 
to download under contract and sold data into Excel. Uti-
lize the new Market Statistics module of Stratus to create 
spreadsheets, graphs and charts that show absorption 
rates and changes in supply and demand.  Lastly, learn to 
share this information with consumers through Facebook 
and other social media, email and printed reports.

 
Stratus Jump Start for New Agents — 
Approved for 3.75 Hours

As a new agent, do you sometimes feel like you’re bother-
ing other agents with your Stratus questions? This short 
class will start you on the way. We’ll show you the MOST 
important basics such as updates, settings, and navigation. 
Most importantly, you’ll learn how to fi nd available listings, 
sold listings, expired listings and more. And important stuff  
like printing, emailing, report options, public records, and 
how to get help in Stratus when you need it.

 
HOMESNAP MOBILE:  
Engage Clients Via Instanet Updates & Rapid CMAs — 
Approved for 3.75 Hours

Homesnap Pro is an amazingly simple, free app for all 
that gives real estate agents a fun and interesting way to 
connect with their entire sphere — family far and wide, old 
friends, neighbors, past co-workers and past clients.  Once 
connected with you they can search listings all 50 states 
and snap photos of any property to see more information 
from public records and MLS data. They will receive instant 
updates on new listings, price changes, under contract 
and recently sold properties. You can create a 5-minute 
CMA right in front of them that is not only impressive but 
amazingly detailed.

 
Understand Zillow to Educate Clients — 
Approved for 3 Hours

Let’s face it — consumers LOVE Zillow and take everything 
it says as gospel. Your job is to know more about it than 
they do so that you can help them UNDERSTAND how zesti-
mates are determined, what they really mean and what their 
accuracy statistics are! Show consumers how to claim their 
home. Maximize your free profi le and reviews to gain expo-
sure. Connect your listings and past sales to your profi le. It 
doesn’t pay to bash Zillow to your customers and clients — 
become an educator to earn their respect. 

LIBOR NEWS

Now’s the Time to Get 
Involved

It’s a new year, with 
that, our sights are set 
on 2018 and the promise 
of a new year fi lled with 
great success.

The Long Island Board of REALTORS® is dedicated 
to ensuring your success by promoting our local real es-
tate industry and protecting the rights of REALTORS® 
and consumers alike. Our ability to deliver benefi cial 
programs and services to members largely depends on 
the volunteer eff orts of dedicated members like yourself.

Valued members are needed to confront the many chal-
lenges that are currently impacting real estate and to create 
solutions for the betterment of our industry as a whole. At 
the helm of these eff orts are our Board of Directors and 
Chapter leadership, who volunteer their time to serve and 
make a positive diff erence in the real estate community. 

This could easily be you.  With the new year ahead of 
us, there is no better time to get involved.  Besides pro-
viding much-needed representation and insight to our in-
dustry, volunteering can open the door to new business 
opportunities and help you to sharpen your skills. You can 
also use volunteer opportunities to learn about a business 
specialty or perhaps uncover a new path for your real es-
tate career, which will expand your professional horizons. 

LIBOR members are encouraged to check the 
events calendar on LIRealtor.com frequently.  Here you 
will be able to search for all meetings and events on a 
weekly and monthly basis. Each event gives you new 
opportunities to network and maximize your visibility. 
All around volunteering at our association is benefi cial 
for you, for us, and for your business!   •
President’s Message
CONTINUED FROM PAGE 2



<<
  /ASCII85EncodePages false
  /AllowTransparency false
  /AutoPositionEPSFiles true
  /AutoRotatePages /None
  /Binding /Left
  /CalGrayProfile (Dot Gain 20%)
  /CalRGBProfile (sRGB IEC61966-2.1)
  /CalCMYKProfile (U.S. Web Coated \050SWOP\051 v2)
  /sRGBProfile (sRGB IEC61966-2.1)
  /CannotEmbedFontPolicy /Error
  /CompatibilityLevel 1.4
  /CompressObjects /Tags
  /CompressPages true
  /ConvertImagesToIndexed true
  /PassThroughJPEGImages true
  /CreateJobTicket false
  /DefaultRenderingIntent /Default
  /DetectBlends true
  /DetectCurves 0.0000
  /ColorConversionStrategy /CMYK
  /DoThumbnails false
  /EmbedAllFonts true
  /EmbedOpenType false
  /ParseICCProfilesInComments true
  /EmbedJobOptions true
  /DSCReportingLevel 0
  /EmitDSCWarnings false
  /EndPage -1
  /ImageMemory 1048576
  /LockDistillerParams false
  /MaxSubsetPct 100
  /Optimize true
  /OPM 1
  /ParseDSCComments true
  /ParseDSCCommentsForDocInfo true
  /PreserveCopyPage true
  /PreserveDICMYKValues true
  /PreserveEPSInfo true
  /PreserveFlatness true
  /PreserveHalftoneInfo false
  /PreserveOPIComments true
  /PreserveOverprintSettings true
  /StartPage 1
  /SubsetFonts true
  /TransferFunctionInfo /Apply
  /UCRandBGInfo /Preserve
  /UsePrologue false
  /ColorSettingsFile ()
  /AlwaysEmbed [ true
  ]
  /NeverEmbed [ true
  ]
  /AntiAliasColorImages false
  /CropColorImages true
  /ColorImageMinResolution 300
  /ColorImageMinResolutionPolicy /OK
  /DownsampleColorImages true
  /ColorImageDownsampleType /Bicubic
  /ColorImageResolution 300
  /ColorImageDepth -1
  /ColorImageMinDownsampleDepth 1
  /ColorImageDownsampleThreshold 1.50000
  /EncodeColorImages true
  /ColorImageFilter /DCTEncode
  /AutoFilterColorImages true
  /ColorImageAutoFilterStrategy /JPEG
  /ColorACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /ColorImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000ColorACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000ColorImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasGrayImages false
  /CropGrayImages true
  /GrayImageMinResolution 300
  /GrayImageMinResolutionPolicy /OK
  /DownsampleGrayImages true
  /GrayImageDownsampleType /Bicubic
  /GrayImageResolution 300
  /GrayImageDepth -1
  /GrayImageMinDownsampleDepth 2
  /GrayImageDownsampleThreshold 1.50000
  /EncodeGrayImages true
  /GrayImageFilter /DCTEncode
  /AutoFilterGrayImages true
  /GrayImageAutoFilterStrategy /JPEG
  /GrayACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /GrayImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000GrayACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000GrayImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasMonoImages false
  /CropMonoImages true
  /MonoImageMinResolution 1200
  /MonoImageMinResolutionPolicy /OK
  /DownsampleMonoImages true
  /MonoImageDownsampleType /Bicubic
  /MonoImageResolution 1200
  /MonoImageDepth -1
  /MonoImageDownsampleThreshold 1.50000
  /EncodeMonoImages true
  /MonoImageFilter /CCITTFaxEncode
  /MonoImageDict <<
    /K -1
  >>
  /AllowPSXObjects false
  /CheckCompliance [
    /None
  ]
  /PDFX1aCheck false
  /PDFX3Check false
  /PDFXCompliantPDFOnly false
  /PDFXNoTrimBoxError true
  /PDFXTrimBoxToMediaBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXSetBleedBoxToMediaBox true
  /PDFXBleedBoxToTrimBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXOutputIntentProfile ()
  /PDFXOutputConditionIdentifier ()
  /PDFXOutputCondition ()
  /PDFXRegistryName ()
  /PDFXTrapped /False

  /CreateJDFFile false
  /Description <<

    /BGR <>
    /CHS <FEFF4f7f75288fd94e9b8bbe5b9a521b5efa7684002000410064006f006200650020005000440046002065876863900275284e8e9ad88d2891cf76845370524d53705237300260a853ef4ee54f7f75280020004100630072006f0062006100740020548c002000410064006f00620065002000520065006100640065007200200035002e003000204ee553ca66f49ad87248672c676562535f00521b5efa768400200050004400460020658768633002>
    /CHT <FEFF4f7f752890194e9b8a2d7f6e5efa7acb7684002000410064006f006200650020005000440046002065874ef69069752865bc9ad854c18cea76845370524d5370523786557406300260a853ef4ee54f7f75280020004100630072006f0062006100740020548c002000410064006f00620065002000520065006100640065007200200035002e003000204ee553ca66f49ad87248672c4f86958b555f5df25efa7acb76840020005000440046002065874ef63002>
    /CZE <>
    /DAN <>
    /DEU <>
    /ESP <>
    /ETI <>
    /FRA <>
    /GRE <>

    /HRV (Za stvaranje Adobe PDF dokumenata najpogodnijih za visokokvalitetni ispis prije tiskanja koristite ove postavke.  Stvoreni PDF dokumenti mogu se otvoriti Acrobat i Adobe Reader 5.0 i kasnijim verzijama.)
    /HUN <>
    /ITA <>
    /JPN <FEFF9ad854c18cea306a30d730ea30d730ec30b951fa529b7528002000410064006f0062006500200050004400460020658766f8306e4f5c6210306b4f7f75283057307e305930023053306e8a2d5b9a30674f5c62103055308c305f0020005000440046002030d530a130a430eb306f3001004100630072006f0062006100740020304a30883073002000410064006f00620065002000520065006100640065007200200035002e003000204ee5964d3067958b304f30533068304c3067304d307e305930023053306e8a2d5b9a306b306f30d530a930f330c8306e57cb30818fbc307f304c5fc59808306730593002>
    /KOR <FEFFc7740020c124c815c7440020c0acc6a9d558c5ec0020ace0d488c9c80020c2dcd5d80020c778c1c4c5d00020ac00c7a50020c801d569d55c002000410064006f0062006500200050004400460020bb38c11cb97c0020c791c131d569b2c8b2e4002e0020c774b807ac8c0020c791c131b41c00200050004400460020bb38c11cb2940020004100630072006f0062006100740020bc0f002000410064006f00620065002000520065006100640065007200200035002e00300020c774c0c1c5d0c11c0020c5f40020c2180020c788c2b5b2c8b2e4002e>
    /LTH <>
    /LVI <>
    /NLD (Gebruik deze instellingen om Adobe PDF-documenten te maken die zijn geoptimaliseerd voor prepress-afdrukken van hoge kwaliteit. De gemaakte PDF-documenten kunnen worden geopend met Acrobat en Adobe Reader 5.0 en hoger.)
    /NOR <>
    /POL <>
    /PTB <>
    /RUM <>
    /RUS <>
    /SKY <>
    /SLV <>
    /SUO <>
    /SVE <>
    /TUR <>
    /UKR <>
    /ENU (Use these settings to create Adobe PDF documents best suited for high-quality prepress printing.  Created PDF documents can be opened with Acrobat and Adobe Reader 5.0 and later.)
  >>
  /Namespace [
    (Adobe)
    (Common)
    (1.0)
  ]
  /OtherNamespaces [
    <<
      /AsReaderSpreads false
      /CropImagesToFrames true
      /ErrorControl /WarnAndContinue
      /FlattenerIgnoreSpreadOverrides false
      /IncludeGuidesGrids false
      /IncludeNonPrinting false
      /IncludeSlug false
      /Namespace [
        (Adobe)
        (InDesign)
        (4.0)
      ]
      /OmitPlacedBitmaps false
      /OmitPlacedEPS false
      /OmitPlacedPDF false
      /SimulateOverprint /Legacy
    >>
    <<
      /AddBleedMarks false
      /AddColorBars false
      /AddCropMarks false
      /AddPageInfo false
      /AddRegMarks false
      /ConvertColors /ConvertToCMYK
      /DestinationProfileName ()
      /DestinationProfileSelector /DocumentCMYK
      /Downsample16BitImages true
      /FlattenerPreset <<
        /PresetSelector /MediumResolution
      >>
      /FormElements false
      /GenerateStructure false
      /IncludeBookmarks false
      /IncludeHyperlinks false
      /IncludeInteractive false
      /IncludeLayers false
      /IncludeProfiles false
      /MultimediaHandling /UseObjectSettings
      /Namespace [
        (Adobe)
        (CreativeSuite)
        (2.0)
      ]
      /PDFXOutputIntentProfileSelector /DocumentCMYK
      /PreserveEditing true
      /UntaggedCMYKHandling /LeaveUntagged
      /UntaggedRGBHandling /UseDocumentProfile
      /UseDocumentBleed false
    >>
  ]
>> setdistillerparams
<<
  /HWResolution [2400 2400]
  /PageSize [612.000 792.000]
>> setpagedevice


